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Story of the Week 


“Are we having beef for dinner to- 
night, Mummy? ” 

“Sorry, sweetheart. Fish.” 

“Is this Friday?” 

“No. This is Socialist England.” 


Gags of the Week 


There is a rumor going around that 
Washington soon will issue this direc- 
tive 

“Anything that moves, control it. If 
you can’t control it, tax it. If you 
can't tax it, give it a billion dollars.” 


Stay at your station and pay your 
taxes. Thousands of workers in gov- 
ernment bureaus are counting on 
you. WILLIAM FEATHER. 


Capitalism will last a long time be- 
cause somebody has to put up the 
money for economic experiments 


Baseball Triumphant! 


While or as you read this issue of 
AIR CONDITIONING & REFRIGERATION 
News, baseball's World Series will be 
concluded. 

So, we present our final collection 
of baseball yarns in this column. 
Hope you enjoy ‘em. 

As a preface, here's a letter of 
criticism : 

York Corporation 
York, Pa. 
Editor: 

Thirdbaseman Floyd Baker sure 
covers a lot of ground, according to 
your column. 

It isn’t often that a thirdbaseman 
will dash into right field to take a 
fly ball, especially when the second- 
baseman and the shortstop are right 
handy to “ham” things up for the 
outfielders. 

You probably meant left field. 
Don't lose any sleep over it though? 
As an ex-sports columnist, we are 
aware that a mistake now and then 
confirms whether or not you have 
any readers. 

We like it. Don't stop writing about 
baseball. 

HAL CONRAD 


Same Guy—Different Place 


You 
player 


never can tell about a ball- 
Freddie Hutchinson, for ex- 
ample, is widely thought of as the 
calmest pitcher in the majors. So 
highly do compeers regard Hutch's 
aplomb and self-control that he's 
their elected Players’ Representative 
for the American League. 

Like many a person who seems 
outwardly peaceful, but seethes with- 
in, Hutchinson blows up occasionally 
when he’s with trusted friends 

Last spring he toured a Florida 
golf course with Hal Newhouser, and 


hooked a_tee-shot into swampy 
ground, 
“Look out for snakes,” warned 


Prince Hal, as Freddie swooshed into 
the bog in search of his ball 
“Snakes!” snorted Hutchinson, over 
his shoulder. “Any Moccasin gets in 
my way I'll chew off his blankety- 
blank, dot-star-asterisk head off.” 


Hutchinson, who throws a “nothing 
ball” with baffling effectiveness, was 
happy and proud when his teammate 
and fellow moundsman, Art Houtte- 
man, received the Most Courageous 
Athlete of the Year award in 1949. 

But “Hutch” couldn't resist kid- 
ding Art: 

“They should have given me that 
plaque. There's so little on what I 
throw that it’s a wonder I haven't 
been killed by a line drive.” 


Simple Calculation 


Natural hitters like Ruth and Cobb, 
Hornsby and Heilmann, Jackson and 
Sisler, Boudreau and Lajoie, and 
Wagner and Williams—awe umpires 

(Concluded on Page 8, Column 4) 
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From Noon to 9 p.m. 
Shopping Hours Seen 
In Next 5 Years 


NEW YORK CITY In the next 
five years, many of the nation’s 
retailers will eliminate morning 
shopping hours and open their 
stores for business from noon to 
9 p.m. daily, it was predicted re- 
cently by Robert A. Whitney,- 
president of National Sales Execu- 
tives, Inc. 

Speaking at a sales conference 
of Frank H. Lee Co., hat manu- 
facturer, Whitney pointed out that 
studies show night shopping is 
becoming much more popular than 
could have been anticipated a few 
years ago 

One of the effects of week-long 
night shopping, he said, would be 
more family shopping since the 
husbands and wives would be able 
to visit stores together. 


Lawson Heads Up 
All of Kelvinator’s 


Appliance Selling 


DETROIT, Oct. 2--Advancement 
of C. T. Lawson to the post of vice 
president of appliance distribution 
was announced today by George W. 
Mason, president and chairman of 
Nash-Kelvinator Corp. 

Lawson, who has been vice presi- 
dent in charge of sales, Kelvinator 
Div., assumes policy making respon- 
sibility for distribution of all appli- 
ances made or sold by the company, 
including the home laundry products. 

Mason said the broadening of 
Lawson's responsibility was made 
necessary by the company's expan- 
sion program. Last year Kelvinator 
bought the electric range division of 
the Kalamazoo Stove & Furnace Co., 
and late last month acquired the 
Altorfer Bros. Co.. maker of ABC 
laundry equipment 

The company now produces a 
(Concluded on Back Page, Column 3) 


Small Conditioner Sales 
Rise In Washington Area 


WASHINGTON, D. C. — Sales of 
air conditioners under 1 hp. to met- 
ropoliian-area retailers in the first 
seven months of this year totaled 
5,145 units, compared with 3,800 in 
the like 1951 period, according to the 
Electric Institute of Washington. 

In July, retailers bought 1,066 
units. This total compares with 736 
units in July a year ago and 2,398 
in June, 1952. 

July dehumidifier sales were well 
above last year but slightly below 
June. Sales in July amounted to 641 
units, compared with 298 in the same 
month of 1951 and 671 in June. In 
the first seven months, sales to re- 
tailers totaled 2,052, against 1,915 in 
the corresponding year-ago period. 

Electric refrigerator sales were also 
up in July, totaling 1,798 units com- 
pared with 1,605 a year ago and 
1,718 in June. But year-to-date sales, 
amounting to 12,576 units, lagged be- 
hind the 1951 period during which 
14,480 units were sold. 

Sales of both home freezers and 
electric ranges declined sharply in 
July. Freezer sales skidded to 266 
units from 521 in July, 1951, and 515 
in June. A total of 1,759 freezers 
were sold in the first seven months, 
against 3,076 a year earlier. 

Retailers bought 284 _ electric 
ranges in July, compared with 409 
a year ago and 456 in June. Year-to- 
date sales amounted to 2,241, against 


(Concluded om Page 4, Column 2) 


McCloud Resigns as 
Executive Secretary 
Of Wholesaler Group 


CINCINNATI---H. 8S. McCloud has 
resigned, effective Jan. 1, 1953, as 
executive secretary of the Refrigera- 
tion Equipment Wholesalers Associa- 
tion, President F. V. Wilson an- 
nounced. 

McCloud has held the position for 
the last eight years. He helped to 
organize REWA at Detroit in No- 
vember, 1935, served as its first 
president, and was a member of the 
board of directors for nine years. 

The resignation was accepted 
“with reluctance and regrets” at a 
recent meeting of the association's 
board of directors. 

A committee composed of Ben 
Blazer, Ned Mason, R. W. Sheperd- 
son, and J. S. Kimmel has been ap- 
pointed to secure a replacement for 
McCloud. REWA members who have 
suggestions regarding a new execu- 
tive secretary are asked to direct 
them to one of the committee mem- 

bers. 

In a bulletin to the 
membership, Wilson said: 

“For the past eight years, Mr. Mc- 
Cloud has served faithfully, sincere- 

(Concluded on Page 4, Column 5) 


Pre-Packaged Frozen 
Meals for Everyone 
“Just Matter of Time’ 


OMAHA, Neb.—-It will be just a 
matter of time until the American 


association 


housewife is buying pre-packaged 
frozen breakfasts, luncheons, and 
dinners. 


This was generally agreed at the 
frozen food forum conducted the final 
day of the annual convention of the 
National Frozen Food Locker Insti- 
tute. The three-day meeting was 
held at the Fontenelle hotel here, 
with more than 1,000 delegates reg- 
istering. 

It was pointed out that frozen 
meals are not new. Airlines and some 
railroads and food retailers and 
processors are either using them now 
or experimenting with new freezing 
and thawing techniques, conferees 
were told. Speakers reasoned it is a 
foregone conclusion that Mrs. House- 
wife is not going to pass up some- 
thing which will ease the home work- 
load. 

Locker men also heard that a 
closer relationship between the home 
freezer, rental locker, and food in- 


(Conctuded on Page 4, Column 2) 


Admiral To Offer 
Room Coolers and 


Freezers In Jan. 


ST. LOUIS-—-Admiral Corp. will 
introduce new lines of room air con- 
ditioners, dehumidifiers, and home 
freezers next January, Ross D. Sira- 
gusa, president of the company, de- 
clared in a talk here last week be- 
fore the St. Louis Society of Finan- 
cial Analysts 

Admiral now produces refrigera- 
tors, ranges, TV and radio sets, and 
radio-phonograph combinations. 

Siragusa also predicted that it will 
be “two and possibly four years” be- 
fore color TV sets will be on the 
market in quantity. 


Cardiac Surgery with 
Refrigeration Succeeds 

MINNEAPOLIS — The 5-year-old 
Minneapolis girl whose life was saved 
when refrigeration was used for the 
first time, presumably, to perform 
cardiac surgery, is “coming back 
nicely” and will return to school soon, 
her parents said last week. 

University of Minnesota doctors 
performed a delicate operation on the 
girl to close a hole that had been in 
her heart since birth. In the opera- 
tion, her body temperature was re- 
duced from the normal 98.6" to 79°. 
This enabled the surgeons to reduce 
considerably the flow of blood 
through her heart and then to sew 
up the hole. 

(Concluded on Page 4, Column 4) 


’54 Dairy Show Site 
Not Yet Selected 


CHICAGO--No site has yet been 
selected for the 1954 Dairy Indus- 
tries Exposition, R. D. Britton, chair- 
man of the exposition committee of 
the Dairy Industries Supply Associa- 
tion, announced at the close of the 
recently held dairy show here. 

Britton told exhibitors: “Perhaps 
I can put at rest various—and con- 
flicting—-rumors about where the 
next show will be. 

“Our officers authorize me to say 
that no decision has been made. Pro- 
tection on suitable future dates was 
requested long ago from both Chi- 
cago and Atlantic City. So far, spe- 
cific dates have not been pledged by 
Chicago. 

“DISA’s board of directors will for 
( (Constated © on Back Page, Column 2) 


Frigidaire Shows 1/3, Yap. Window Coolers; 
To Make All-Year Residential System In '53 


DAYTON—Frigidaire Div. of Gen- 
eral Motors Corp. recently unveiled 
new commercial refrigeration and air 
conditioning products at a meeting 
attended by nearly 400 sales execu- 
tives from all part of the country. 

Products introduced included new 
window-type room air conditioners, 
a drinking water cooler with a re- 
frigerated storage compartment, and 
new commercial frozen food and ice 
cream cabinets. 

Also introduced today was an au- 
tomatic machine that turns out ice 
“cubelets,” and a complete new line 
of sealed reciprocating Meter-Miser 
compressors for use in commercial 
refrigeration and air conditioning. 

The “cubelet” machine, a modifica- 
tion of the automatic ice cube maker 
Frigidaire introduced last year, turns 
out %-in. cubes for use in replacing 


(Concluded on Back Page, Column 1) 


DAYTON-—-Frigidaire Div. of Gen- 
eral Motors announced last week that 
it will enter the residential air condi- 
tioning market early in 1953 with 
units designed for new or existing 
homes. 

Sales executives attending a three- 
day meeting here got their first 
glimpse of two residential air condi- 
tioners, one a 3-ton unit and the 
other of 5-ton capacity. 

W. F. Switzer, the division's com- 
mercial and air conditioning sales 
manager, indicated that Frigidaire 
also will have a year-round combi- 
nation air conditioning and heating 
unit for homes. 

He told how Frigidaire engineers 
began experiments with residential 
air conditioners over 10 years ago 
and how test models were installed 
in about 100 homes in different sec- 
tions of the country this summer. 


Foundation Sets 


Standards for 


Soda Fountains 


Joint Industry-Health 
Group Issues Text of 
Sanitary Requirements 


ANN ARBOR, Mich.-—-Trustees of 
the National Sanitation Foundation 
here have announced publication of 
a set of standards for new soda foun- 
tain and luncheonette equipment. 

The standards, “for the first time 
in sanitation history, outline speci- 
fications for the design and construc- 
tion of soda and luncheonette foun- 
tains upon which general agreement 
has been reached jointly by industry 
and health officials,” according to 
the group. 

The foundation said the standards 
will in time end “the present costly 
confusion” caused by lack of uni- 
formity in local regulations govern- 
ing such equipment. 

The foundation recently announced 
the establishment of a testing lab- 
oratory at the University of Michi- 
gan School of Public Health in Ann 
Arbor, under the direction of Walter 
D. Tiedeman. 

Through this laboratory and other 
existing laboratories that may be en- 
listed throughout the United States 
as need arises, the foundation will, 
upon request, test various types of 
equipment and issue permission for 
the use of its seal of approval for 
equipment meeting the standards. 

The set of standards is the first 
in a series for the design, installa- 
tion, and operation of equipment in 
which public sanitation is a factor. 

It is the result of four years of 
cooperative effort on the part of soda 
fountain equipment manufacturers 
and public health authorities from 
many states, collaborating as mem- 
bers of the foundation's Joint Com- 
mittee on Food Equipment Stand- 
ards. 

The series will subsequently in-. 
clude standards for equipment used 
in the preparation and serving of 
(Concluded on Page 17, Column 1) 


Harderfreez Reveals 
Its Expansion Plans 


COBLESKILL, N. Y. — Announce- 
ment was made recently that plans 
have been completed for the expan- 
sion of production facilities at Harder 
Refrigerator Corp., manufacturer of 
the Harderfreez line of home and 
farm freezers. 

The announcement came from 
Robert L. Tyler, president of both 
Harder and its parent company, 
Tyler Fixture Corp., and came on the 
day that marked the silver anniver- 
sary of the parent company. 

Tyler said a careful study of the 
home freezer market for the future 
had indicated to the company that 
further expansion of the Cobleskill 
plant was warranted. 

The new expansion plans mark the 
third increase in floor space since 
acquisition of Harder by Tyler on 
Nov. 1, 1944. Added space will con- 
sist of 16,000 sq. ft. of new manufac- 
turing space and the construction of 
a new office building to free addition- 
al production space. 

The expansion in area will allow 
for additional space in the sheet 


(Concluded on Back Page, Column &) 
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New Prefabricated Curtain Wall Panel Allows 
Complete Visibility While Providing Insulation 


BHUISTO! Ind A new prefabri 
cated curtain wall panel emphasizing 
low firet-coat and ease of field inatal 
lation has been introduced by Keako 
Products, Ine here 

Ward FP Keasles president of 
Keako explained that the new 
Thermo Bast urtain wall panel was 


thesigned a that may be completely 


prefabricated ready to erect on the 
ob When assembled with Thermo 
pane insulated glazing unite or in 
wulated metal panels it given the 
builder the ver-all insulating value 
of a 165 masonry wall 

The curtain wall frame is of alumi 
num with eplayed sections Frames 
are preciaion made at the factory 

The paneie may be built with of 
vithout windows Wall sections are 
nade up f fully insulated panels 
vith exterior facings of metal. The 
metal may be sluminum, stainless 
stee), or atraight ateel with porcelain 


r 


enamel finish or other enamel finish 

The curtain wall panel is only 4 in. 
thick and it may weigh from 5 to 
& Ibe. to the aq. ft. But the method 
of construction of the frames pro 
Vides great strength and resiliency 
Panels are built on either 4 or &-ft 
module or on a modular type of 
according to the archi- 
tect's specification 

The panels are 
be set up on the 


construction 


delivered ready to 
sills 
The fully-insulated aluminum win- 


dow frame was developed by Kesko 
early in 1949 Exterior and interior 
surfaces of the metal are completely 
divorced by means of a rigid insu 
lating member Testa have shown 
that the frames remain free of frost 
or condensation in a normal room in 
terior when temperatures reach -20 
F. outside It has been particularly 
successful when used with Thermo- 


pane insulating glass, Kessler said 
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McCray Official Tells Distributors That 
Only About 20% Meet Mfrs.’ Expectations 


CHICAGO What = distributors 
should expect from manufacturers, 
and vice versa, was outlined by J. W 
Bostwick, general sales manager of 
MeCray Refrigerator Co Inc. for 
members of the National Commercial 
Kefrigerator Sales Association at its 
sixth annual convention here re- 
cently 

About 20°. of you come up to 
manufacturers’ expectations,” Bost- 


wick declared, emphasizing, however, 
that “distributors are more important 
today than ever before 

‘Actually, he said, “the word ‘dis- 
tributor’ is a misnomer in this in- 
dustry. Today you have much more 
responsibility in direct selling than 
you did 20 years ago.” 

The relationship between the dis- 
tributor and the manufacturer is a 
50-50 proposition with the distribu- 
tor being entitled to certain things 
from the manufacturer while the lat- 
ter receives certain benefits from the 
distributor, Bostwick indicated 

Ninety-nine per cent of all manu- 
facturers are completely honest in 
their attempt to supply good equip- 
ment, ete., but you distributors should 
judge the manufacturer's products 
by the over-all pull. Years ago the 
manufacturers started out as crafts- 
men but now they all operate on a 
production basis.” 

With the mass production tech- 
nique there is the infrequent product 
that doesn't measure up to highest 
quality in all respects, he admitted. 

Distributors have a right to ex- 
pect good engineering, but you must 


FASTEST. ee agg FROZEN FooD MERCHANDISER 


on THE MARKET. 


Only ANGLE VISIO 


MULT! USE 
ovt counter and display top 
egoins! woll 

ANGLE VISION FOR GREAT 


| frozen food sales. “Angle V 


+ 


Originated and 


» P Weuifectnnd Subs Gy 


‘BUILT uP 10 A STANDARD 
NOT DOWN TO A PRICE! 
Sales 


N” Was Alt These Features: 


Self Service frozen food end ice cream merchandiser, check. 


bog rock in rear; con be nested in shelving 
ER VISIBILITYMeore visibility means more 
sion is @ completely original design. 
MIRROR ond fluorescent lighting doubles 


INCREASE in frozen food soles. 


IDEAL FOR SPACE.CRAMPED STORES where no other freezer could Gr. 


remote types to meet all needs 


FIELD TESTED FOR 10 YEARS Your essuronce of dependability. Protects 


An established market. leods developed 


PULL LENGTH REFLECTING 
wpapanennne gece buying appeol 
gancnanaed USERS REPORT UP TO 200% 
FOUR MODELS.Unitized or 
\5 YEAR W wer freeret a\B | ; y 
vi : 
AL ene POOH ane tae omnes B\ your soles protects your profits 
| pected OY © |. oterioe OF ond CUSTOMER ACCEPTANCE 
3 paranret! a vadinienall ager through national consumer advertising 
wonehip ore wnt beck by - 
} 3S — tor quality ome HA dep bs D 
et 100! 7 


= ~ nell anwy 


REFRIGERATO 


Manufacturers of Queitee 


5400-A EADOM st ‘S 


COMPAN 


retal Refrigeration S ’ 


0 


ADELPHIA 


a 


Dddrew PHIL 


remember that engineers have the 
same troubles you do 

You also have a right to expect 
acceptable prices, the right to ex- 
pect good merchandise planning. 
basic sales knowledge and help, and 
the prompt handling of day-to-day 
problems 

‘This last point,” Bostwick 
mented, “probably causes more 
trouble between distributors and 
manufacturers than any other one 
thing. It's due to lack of attention 
to detail 

“Distributors have the right to ex- 
pect good service training from 
manufacturers but not actual help on 
servicing,” he cautioned. 


DON'T GRAB TOO MUCH 
TERRITORY 


“You distributors, however, should 
not grab more territory than you 
can handle. The average distributor 
today is land-hungry. It's better to 


com- 


push your territory in than to ex- 
pand it. 
“Don't take on a manufacturer's 


line unless you're seriously going to 


push it. And don't become a general 
store. Lay off those extra lines that 
will clutter up your counters and 


your sales organization. 
‘Distributors must stock the manu- 
facturer’s products to make deliver- 
ies and they must accept their part 
in over-all merchandising planning. 
“Don't jump your claims,” Bost- 
wick told the NCRSA group. “Stay 
out of others’ territory. And fulfill 
your sales and service agreements. 


SERVICE IS TWO-WAY DEAL 


“Service is a two-way deal, too. 
The manufacturer has to make a 
serviceable product, and the dis- 
tributor has to protect the manufac- 
turer's integrity through good serv- 
ice. After all, remember, it’s the 
manufacturer who puts the name- 
plate on the product 

“In today’s market, any manufac- 
turer is only as strong as the dis- 
tributor organization he builds. You 
ean be the weakest link, and the 
manufacturer has the least control 
over you distributors. 

“However,” Bostwick emphasized, 
“you distributors are the most vital 
link. Nothing happens until you 
basically make the sale. Everything 
done by the manufacturer is geared 
to the distributor. 

“And remember,” he said, “that 
you distributors are in competition 
with others—the auto and truck 
salesmen, for example.” 


Leo Named General Mgr. 
Of Utility Appliance 


LOS ANGELES Ben Breslow, 
president of Utility Appliance Corp. 
here has announced the appointment 
of Herbert S. Leo as general man- 
ager. Leo will coordinate heating, 
cooling, and appliance divisions. 

He was formerly director of sales 
for the heating division. Stanley 
Skafte, who has been a field engi- 
neer for Utility will become director 
of sales for the heating division. 


2nd Quality Steel Still 
Under CMP, NPA Warns 


WASHINGTON, D. C. — Controls 
on second quality steel have not been 
relaxed, the National Production Au- 
thority warned recently. 

Consumers must continue to in- 
clude requirements for second quality 
steel in the CMP-4B applications and 
must charge purchases of second 
quality steel to their allotments, NPA 
said. 

The agency pointed out that con- 
fusion over the status of second 
quality steel arose because of a state- 
ment in the CMP-4B instruction sheet 
for the fourth quarter which stated 
that second quality steel was not 
a controlled material. It is. 


4 Firms Franchised by 
Westinghouse A.C. Div. 


BOSTON.-Four new firms have 
been franchised by the Air Condi- 
tioning Div. of Westinghouse Elec- 
tric Corp. to sell air conditioning and 
refrigeration equipment. 

They are: W. J. Keist & Son, Pitts- 
burgh; Suef Air Co., Mobile, Ala.; 
Air Engineering, Inc., Topeka, Kans.; 
and Frank McPherson Co., Tulsa, 
Okla. 


Guieah nate 
Gets Nationwide Notice 


LANSING, Mich..-“Much interest 
has been aroused by our new bro- 
chure. We've received requests for 
it from firms all over the country,” 
declares M. L. Garlock, who heads up 
the affiliated firms of Garlock Sales 
Co. and Garlock Insulating Co. here 

The brochure is an attractive 12- 
page booklet with the front and back 
covers printed in two colors, red and 
blue. Inside front cover lists in large 
type the four major types of work 
handied by the firms: refrigeration, 
air conditioning, cold storage rooms, 
pipe and equipment insulation. 

First page gives a brief history of 
the organizations and features a map 
showing that almost the entire state 
of Michigan is served by the firms. 

The companies’ “experience in 
diverse types of installation, resource- 
fulness in attack on unusual prob- 
lems, proficiency in coordinating job 
activities, skill in up-to-date tech- 
niques,” and “cooperation in multi- 
phase projects” are cited in the next 
10 pages, which are illustrated. 

Shown are photos of cold storage 
rooms, extensive low temperature in- 
stallations for the Upjohn Co. ( Kala- 
mazoo, Mich., manufacturer of phar- 
maceuticals), the dehumidification 
job installed to dry out 500,000 books 
in the Michigan State library follow- 
ing a disastrous fire, the ice rink for 
Michigan State college, etc. 

Last page has a map showing the 
Lansing locations of the firms’ gen- 
eral offices and two warehouses, and 
lists its three major suppliers: Car- 
rier Corp., Cork Insulation Co., and 
Johns-Manville Sales Corp. in addi- 
tion to others. 


PARAGON 


DEFROSTING 
TIME SWITCHES 


CHRONO-SPRAY 
Defrosting Control 
For Water-Spray Defrosting 

1T’S FAIL-SAFE! 


@A completely flexible defrosting 
control for Locker Plants, Brew- 
eries, Dairies, Walk-In Boxes, 
Unit Coolers, Air Conditioning. 


@A synchronous motored combi- 
nation 24-hour Time Switch and 
60-minute Timer especially de- 
signed for water-spray defrosting. 


@ Provides from 1 to 24 defrost 
periods per day. Also controls 
defrost duration in three sepa- 
rate adjustable periods: delay; 
water-spray; drain 

@ “Fail-safe" feature prevents possi- 
bility of evaporator fans running 
while unit is being defrosted. 
Complete flexibility with utmost 
simplicity. 


Paragon 300 Series 


For All Types of Commercial 
Defrosting: 
@ COMPRESSOR SHUT-DOWN 
@ ELECTRIC-HEATER 
@ HOT GAS OR REVERSE CYCLE 
An accurate, durable, 
Precision-built time 
switch for all types of 
commercial defrosting 
applications where de- 
frost is two hours or 
less. Easy-to-set pin- 
type dial. Heavy has 
case, unbreakable 
lass. Also made in 
eavy-duty outdoor 
type. Series 330. 


for 
UNIT COOLERS © WALK-IN-BOXES 
FROZEN-FOOD DISPLAY CABINETS 
LOCKER PLANTS © REACH-IN BOXES 
FUR-STORAGE VAULTS 


de-frost-it = 
FOR DOMESTIC er $995 


rors - 
PARAGON ELECTRIC COMPANY 


1667 TWELFTH STREET © TWO RIVERS, wis. 
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Here’s 30 inches of proven sales power! 


AX range—the newest addition to Kelvinator’s great 1952 
electric range line that has meant high powered sales action 
for Kelvinator retailers. Budget-priced, it’s the greatest “little 
giant” you've ever laid eyes on . . . big range performance ... at 
a small range price! 

Look at the style in its streamlined design. Its “Great Scot” 
oven is great in size and Scotch in thrift . . . it's large enough to 
roast all of a holiday dinner right along with a big turkey .. . or to 
bake 10 loaves of bread without shifting pans. This whopper of 
an oven has super-fast pre-heat with automatic cut-off—a fea- 


ture usually found only on much higher priced ranges! 


Four high speed surface units . . . each with 7 measured heats. 
A roomy storage drawer. A convenient appliance outlet. A built- 
in Automatic Oven Timer that is a part of the streamlined 
design of the range, not an added accessory. 

Yes, here's a sales proven electric range that is providing real 
sales power in today’s market for alert Kelvinator retailers . . . 
new proof that Kelvinator is the most valuable franchise in the 


appliance industry. 


THERE IS A BETTER ELECTRIC RANGE... 


rs ielnasnatov 


THE MOST VALUABLE FRANCHISE 


IN THE APPLIANCE INDUSTRY 


ELECTRIC REFRIGERATORS...RANGES...FREEZERS...WATER HEATERS...DEHUMIDIFIERS 


KELVINATOR + 


DIVISION OF NASH-KELVINATOR CORPORATION 


* DETROIT 32, MICHIGAN 
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GE's Bing Crosby Show 
Starts on CBS Oct. 9 


LAUTRVILLE Ky lane Wyman 


Hollywood star, wilt be the featured 
guest at the Oct &. premiere of the 
new Hing (reahy Show over the 
CBE radio network, under the spon 
sorehup of the General Electric Co's 
mayor appliance divestomn 

The half-howr show which will 
originate in Hollyweod and will be 


aired each 
PNT) 


j feature the 


Thursday evening at @ 30 
19% station 
(reaner 


overt «a network 


anging 


top tunes of yesterday and today 


rrominent guests from the enter 
tainment world will make weekly 
st Ld bed rar nr 

The show will be advertised exten 


sively in the trade press along with 


the mituatic comedy I Married 
Jimar tele ion show to be sponsored 
on alternate weeks by General Elec 
tr - “noel and mar applance 
diviehone « ' the NE network 
starting Oct 15 Joan Davis will 
star in the TV show which will be 
telecnat emct Wednesday night at 
Apt BENT) 

Five major applhances refrigera 
tore, home foud freegera, ranges, au 
tommatin Analorn and automatic 
dryers wil b> advertised on the 
Crosby al during the firet 13 
“errkKa 

Ales to te prometed is the com 
plete GE kitchen laundry 

A promotion kit made available 
t dealers for the Crosby show in 
luck window etreamers, mailers 
envelope stuffers, diaplay cards, drop 
in ace and «pet recordings made by 
Hing announcing the ahow 


Precision Built for Ext 


America’s foremost motors for... 
air conditioning and refrigeration 


Delco Single Phase, Repul- | 
sion Start-induction Fractional 


HP Motor, 


Also in these sizes (only) with | 
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Frozen Meals - - 


Comcluded tram Page 1, Column 5 
Gustries ia forthcoming 
the 


beet 


immediately 
combination 

16-year-old frogen 
an all-powerful posi 


next few 


and that three-way 
the 
food business ti 
tion in the years 

x G of Houston, Texas 
president of the national group 
and operator of 12,000 lockers in his 
home estate. declared that the indus 
try only now ia beginning to grow 

Salesamanship and public relations 
are becoming more important to the 
industry, the delegates were told by 
Robert Jones, faim sales manager 
for the Pennsylvania Light & Power 
Co. He pointed out that the more 
people know about frozen foods, the 
more they will use them 

The South Dakota Frozen Food 
Locker Association held its annual 
meeting as 4 state group in conjunc- 
and 
Richards of Sturgis, 


would 


Spencer 
past 


with the annual convention 
John B 
president 


Washington Sales - - 


(Concluded from Page 1 
3,266 in last year's first seven months 


tion 
elected 


8 D 


Column 2) 


July automatic washer sales 
reached 1,819 units, against 833 in 
the same month of 1951 and 1,786 
in June During the January-July 
period, sales totaled 9,353 units, a 
decline from the 11,061 sold to re 
tailers in the like 1951 period 

Sales of conventional washers in 


July amounted to 950 units, against 
633 a year ago and 1,256 in the pre- 
ceding month of 1952. For the year 
to date, sales aggregated 5.425 units 
compared with 4,604 a year ago 


Frigidaire Appoints 
Cobb and Mitchell 


DAYTON Frigidaire has an- 
the appointment of James 
RK. Cobb, manager of farm sales, ap- 
pliance sales de- 

the 
man- 


nounced 


partment, as 
company's 
ager of 


has been 


who 
named manager of 


the Roanoke 
branch of Frigid- 
aire Sales Corp., 
according to H F 
Lehman, the com- 
pany's general 
sales manager 
Mitchell succeeds Joseph C 
who is retiring 

Cobb, who was assistant chief of 
the Application and Loans Div., Rural 
Electrification Administration, before 
joining Frigidaire, became associated 
with the company in 1948. He has 
headed the rural sales development 
operation for four and a half years. 


F. M. Mitchell 


Himes, 


Refrigeration Contract Let 


LOS ANGELES. Commercial Re- 
frigeration Co. here was low bidder 
on refrigeration remodeling at the 
Rancho Los Amigos, Hondo 


Designed especially for refrigeration 
products, Delco motors are famous 
for providing outstanding service for 
years on end. That's why more and 
more manufacturers are choosing 
Delco motors to power their products. 


Every Delco motor is engineered and 


To get the right motor for your prod- 
uct, check up on the Delco motors 
line. Write Delco Products, Dayton, 


Ohio—or our nearest sales office — 


VY through % hp. | 


Capacitor - Start. | 


for complete information, 


Delco Single-Phose, Repul- 

sion Start-induction integral 

HP Motor, | through 5 h.p. 
Polyphase integral, | through 100 h.p. 


built for extra long life . .. made to. 
provide the kind of trouble-free 
service that helps win the highest. 
approval for the product in which it 
is used. 


a ae ee | EE Orr cr cr er 


<= 
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Delco Hermetic Motors, 
Split. Phose Condenser Start, 


Start-Cond 


i pavtoN +A 


Salts OFFICES 


Run and Polyphose, precision 


made, long lasting. 


Delco Single-Phase 
Fractional HP Motor, 
Capocitor-Start, “% 
through % hp. for 
blowers ond open 
type compressors. 


The Best Running Mate Your Product Can Have! 


\ DELCO PRODUCTS 


DIVISION OF GENERAL MOTORS CORPORATION, DAYTON, OHIO 
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Cardiac Surgery -- 


Concluded from Page 1, Column 4/ 
After the operation, the doctors 
said § refrigeration “may be the 
answer to our search for a method 
to work inside a ‘bloodless’ heart.” 
Previously, the “freezing” operation 
had been performed only on dogs 

Dr. Floyd Lewis, who directed the 
operation, saw use of refrigeration 
possibly opening a new avenue to 
heart surgery. This has been the 
most difficult of operations 

Dr. Lewis explained that refrigera- 
tion decreases biood pressure and 
reduces the oxygen requirement in a 
human being by 50%. Thus, circula- 
tion could be cut down for the opera- 
tion 

Previously, he pointed out, surgeons 
have had to rely on touch when 
working in or on the heart because 
they couldn't reduce the flow of 
blood. 

When the heart is pumping blood, 
there is great danger of a brain in- 
jury, according to Dr. Lewis. He 
added: “Through refrigeration, I be- 
lieve we can reduce or eliminate this 
danger.” 

The girl's heart had become en- 
larged because it was forced to pump 
too much blood, Dr. Lewis stated. He 
said she weighed only 29 Ibs. and 
was near death. 

Dr. Lewis explained that the girl 
was put to sleep and then wrapped 
in a rubber blanket. An alcohol solu- 
tion which had been cooled to just 
above freezing was pumped through 
the blanket 

In two hours, the girl's body tem- 
perature dropped from 98.6° to 81°. 
Before the operation was finished, it 
fell another two degrees. Only her 
head was not cooled. 

While the blood supply pumped 
through her heart was greatly re- 
duced, surgeons closed the hole. When 
the operation was completed, the girl 
was “thawed out” by being dipped 
into a hot bath. 

Dr. Lewis said he believed this was 
the first time refrigeration had been 
used to perform cardiac surgery. 


G-E Distributors To See 
1953 Line Oct. 28-29 


LOUISVILLE, Ky.--New General 
Electric major appliances, to be mar- 
keted early next year, will be shown 


to the company's distributors at a 


preview here on Oct. 28 and 29. 
Attending will be distributor prin- 
cipals and their sales, promotion, and 
operations managers, together with 
division district and product service 


representatives. Sales and advertis- | 


ing programs planned in connection 
with promotion of the 1953 line will 
be outlined. 

A tour of Appliance Park, 


the | 


new multi-million dollar manufactur- | 


ing center under construction for the 
production of major appliances, also 
is on the program. 

A second advance showing of the 
new line will be held here Oct. 31 and 
Nov. 1 for distributor salesmen and 
other members of distributors’ or- 
ganizations. The new appliances then 
will be taken on the road for advance 
showing at key distributor points 
throughout the country 


Appliance Sales Continue 
At High Level In Phoenix 


PHOENIX, Ariz. 
central Arizona area around Phoenix 
sold 1,145 refrigerators during 
August, a volume second only to tele- 
vision sets (1,706 sold), the Appli- 
ance Merchandisers Association here 
reported recently. 

Area dealers also sold 246 freezers 
for the month, 200 refrigerated room 
coolers (out of 251 for the eight 
months), and 459 automatic washers 

Unit and dollar volume for the 


Dealers in the | 


various appliances during August 
and the dollar volume for the first 
eight months of the year are as fol- | 
lows 
August 8 Mos. 
Units Dollars Units 
Refrigerators 1145 $286,250 6.896 
Freezers 46 86,100 3.486 
Automatic 
Laundries 459 137,700 3.082 
Automatic Dryers 15 3,000 ™ 
Conventional 
Laundries 31 39.100 247 
Ironers Ro) 4.70 190 
Ranges 1 16.200 516 
Dishwashers 47 11.750 366 
Water Heaters a4 2.760 14 
Disposers n 1.620 23 
TV Sets 1,706 426.500 S518 
Refrigerated Room 
Conditioners a» 70.000 251 
Refrigerated Air 
Conditioners Pa! 98,000 as 


McCloud Resigns - - 


(Concluded from Page 1, Column 3/ 
ly, and constructively in his capacity 
as executive secretary, and on num- 
erous occasions gone well beyond his 
prescribed duties to be of assistance 
and help to his friends and associ- 
ates. 

‘During this period your as- 
sociation has become healthier and 
stronger; obviously, its members 
have made much progress and en- 
joyed marked prosperity.” 

McCloud has spent 30 years in 
the refrigeration industry. During 10 
of those years he was associated 
with Frigidaire, serving first as of- 
fice manager, later as service and 
installation manager, and finally as 
district sales supervisor 

Following his association with 
Frigidaire, he spent one year as an 
independent field engineer on special 
assignments. Then for 11 years he 
was manager of the wholesale re- 
frigeration parts department of Wil- 
liams & Co., Pittsburgh, which he 
was instrumental in organizing for 
Williams in 1934. 


It was while McCloud was with 
Williams that he helped to organize 
REWA. He was also one of the or- 
ganizers and a charter member of 
the Pittsburgh RSES chapter 


Langsenkamp Moves 
Indianapolis Branch 


INDIANAPOLIS—The F. H. Lang- 


senkamp Co., refrigeration parts 
wholesaler, has moved its Indian- 
apolis branch from 124 Kentucky 
Ave. to 430 S. Alabama St., F. S. 


Langsenkamp, Jr., vice president, an- 
nounced recently. 

The new location, adjoining the 
main plant of the company, has a 
larger display room with better light- 
ing and loading facilities, as well as 
a private parking lot to take care 
of 10 cars. 


like selling 


custom clothes 


at ready-made 


Wl. Medel 500 H. 


Straight Front C 
Beverage Cooler, ; cy 
—— io 
complete line 


Gem Refrigerator Company, 
custom maker for 30 years, 
now makes competitively 
priced commercial refriger- 
ators with custom features 
-.. in every size, for every 
need, at right prices. 


protected territories open! 


Don’t miss out on the great- 
est sales opportunity to 
come your way. Get details 
now on the deal that’s 
packed with profits and sell- 
ing punch, Write 


REFRIGERATOR CO. 
165 W. Wyoming Ave. 
Philadelphia 40, Pa. _ 
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Dealer’s Ad Provides 
12 Reasons for Using 
His Freezer-Food Plan 


SYRACUSE, N. Y.-Carmen’s, op- 
erating two appliance stores here, 
is using 4 12-point sales talk in pro- 
moting its food-freezer plan in this 
highly competitive market 

Half a dozen firms are hot after 
home freezer business here with 
heavy newspaper advertising, radio 
spots, direct mail, and other promo- 
tional media 

Carmen's is featuring these reasons 
“why you should own Carmen's food- 
freezer program.’ 

1. No gimmicks. No pressure. Just 
plain facts 

“2. It's the largest family of satis- 
fied food-freezer customers in the 
Central New York area 

“3. You buy with confidence from 
a store that has been in the appli- 
ance business in Syracuse for over 
20 years 

“4. You get the world’s finest 
freezer, recommended by leading in- 
dependent research laboratories as 
the leader in the field 

“S. You are assured for life of sav- 
ings on meat, frozen foods, etc., sup- 
plied by a long-established local 
dealer 

“6. You eat only food that you 
yourself select. These foods are pre- 
yared, packaged, and delivered to 
your home and placed in your freezer 

“7. All meats are choice Western 
aieer, etc. All meats are cut, trimmed, 
and packaged for your freezer 

“8. Carmen's food-freezer program 
costs you not a penny more than you 
are now spending 

“9. Each individual food program 
is tailored for each family's indi- 
vidual tastes, habits, and budget 

“10. Carmen's food plan offers the 
most nutritional as well as the most 
economical way of life 

“11. Carmen’s food plan will in- 
crease your standard of living. Car- 
men's food plan will decrease your 
cost of living 

‘12. With Carmen's food plan, 
there's no down payment on either 
food or freezer.” 


Phila. To Be Site of G-E 
Service Shop, Warehouse 


PHILADELPHIA--A new General 
Electric service shop and warehouse 
building to cost $1,600,000 will be 
built on an eight-acre site at Erie 
Ave. and “TI” St. here 

The plant will be designed to serv- 
ice the growing industrial needs of 
metropolitan Philadelphia and the 
Delaware River Valley covering east- 
ern Pennsylvania, southern New Jer- 
sey, and Delaware 

The one-story building will be set 
up to repair all major transportation, 
utility, and industrial electric appli- 
ances and apparatus 

P. E. Fisher will be the manager 
of the new shop and A. W. Hambury 
will be superintendent of the ware- 
house. Construction is expected to be 
finished by Aug. 1, 1953 


Ohio Distributor Names 
Rutter as Representative 
CLEVELAND..-Clifford E. Rutter, 


Jr. has joined Refrigeration Sales 
Corp., distributor of Norge home ap- 


pliances in northern Ohio, as special | 


sales representative in the appliance 
division, the company announced. 
Rutter was formerly refrigeration 


sales representative with Interna- 
tional Harvester in the Cleveland 
area 


J. Lyle Winslow, general manager 
of the appliance division, said Refrig- 
eration Sales is embarking on an ex- 
pansion program that will include 
enlarged office and service facilities, 
new related lines of merchandise, and 
increased personnel 


Meyer Equipment Official 
Killed In Auto Accident 


BUFFALO— Albert F. Meyer, 45, 
vice president of Meyer Equipment 
Co., Inc., local refrigeration equip- 
ment firm, was killed in an auto 
crash near Port Rowan, Ont., Can., 
Sept. 14. 

Meyer was a graduate of Cornell 
university and entered the family 
business as engineer in charge of 
manufacturing. 

The company makes restaurant, 
hotel, and bar equipment. 


4 ° . 
ls Fair Trading Lines 

CHICAGO—Cory Corp., manufac- 
turer of Cory, Fresh'nd-Aire, and 
Nicro home appliances, has notified 
retailers of its intention to aggres- 
sively enforce retail prices under the 
new Fair Trade laws. 

Its first step in such notification 
proceedings has been to mail cur- 
rent retail price schedules to all deal- 
ers with whom the company formerly 
had actual signed contracts 

In a company letter signed by J 
W. Alsdorf, Cory president, the com- 
pany advised such retailers of the 
reinstatement of Fair Trade laws, 
notified them of Cory's intentions to 
vigorously pursue Fair Trade prac- 
tices, and advise them that all Cory 
products should, effective immediate- 
ly, be offered for sale in strict accord 
with recommended retail prices 


Buffalo Firm Rents Store 
BUFFALO..-A. L. Larsen Co. has 


rented a store at 929 Kensington 
Ave. for the sale of appliances 


YOUR 


PIONEERS yy 
UPRIGHT FREEZE®” 


Freezer-Food Plan Gets 
Plug with 50 Steaks 
To Ist 50 Customers 


BUFFALOSalina Appliance Co 
made a strong bid for freezer-food 
business in conjunction with the for- 
mal opening of its new store 

The firm offered 50 sirloin steaks, 
weighing 1', Ibs. each, to the first 
50 customers joining the store's 
wholesale food plan 

Salina Appliance advertised. sav- 
ings of 30 cents on the dollar to 
participants in the plan, including 
a freezer “at no extra cost” by buy- 
ing frozen foods at wholesale prices 


Temco, inc. Names Sales Mgr. 


NASHVILLE, Tenn.Appointment 
of Cecil B. Oakley as sales manager 
of Temeo, Inc. has been announced 
by W. B. Evans, president 

Oakley, who has been a field rep- 
resentative for the firm for six years, 
will make his headquarters in Nash- 
ville. J. H. Holliday will serve as his 
assistant 


NEW YORK CITY 
in the Freezer 


Membership 
Owner's Association 
“no longer requires the purchase of 
a ‘Freshmaster’ freezer,” it was ac- 
counted by John Bess, president of 
Valmart, Inc., appliance distributor 
here 

This move, it was pointed out, was 
made to satisfy the demands of cabi- 
net owners of other than Freshmas- 
ter freezers, to obtain case-lots of 
frozen foods at wholesale prices as 
well as “other benefits enjoyed by 
FOA members.” 

Membership fee for purchasers or 
owners of other type freezers is $30 
per year. This entitles the owner to 
purchases of bulk quantities of frozen 
foods at wholesale levels and deliv- 
ery of the food to the home, as well 
as a guarantee on the food, the FOA 
monthly bulletin, instructions on how 
to get the best use out of the freezer, 
and recipes 

The membership fee for purchasers 
of a Freshmaster freezer is absorbed 
by the company, it was stated 


Minute Maid Urges 
Quantity Prices to 
Freezer Owners 


WASHINGTON, D. C..- Urging re- 
tailers to grant discounts on quantity 
purchases, Minute Maid Corp. has 
offered to put up special home freezer 
orders in special boxes and deliver 
them to stores as a unit, according 
to a bulletin of the National Associa 
tion of Refrigerated Warehouses 
Inc 

Minute Maid said advartages for 
the retailer would be increased dol- 
lar volume, no long-term investment 


no large inventories, and no order 
packing 

The company made the offer 
NARW said, in stating its position 


“in respect to the current boom in 
home freezers.” Minute Maid’s posi- 
tion is that it will seil only to the 
independent retailer and not to the 
housewife, it was reported 


JUST ASK USB! 


Turn to “What's New” Page for 
useful information on new products. 


MADISON, 


BEST BET! 


Sub Lew 
UPRIGHT FREEZERS 


Here's the new, improved Sub-Zero line of upright freezers... with new de- 
signs, new capacities, new construction. Non-rust aluminum cabinets with white 
baked enamel finish... beautiful embossed aluminum inner doors... every 
shelf a freezing plate for constant, uniform temperatures and sharper, foster 
freezing ...inner compartments for easy access, greater convenience. Check 
the Sub-Zero line today ...and discover why it's known as the last word in 
modern freezers. 


ce HIGH ! 


fi @ DESIGN 
@ QUALITY CONSTRUCTION 
@ CONVENIENCE 


@ EFFICIENCY 


WISCONSIN 
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CHICAGO. Bome of the planning 


techniques and controls that have 
heiped us grow aod have made money 
for us” were deecribed by Harry B 
Price Jr of Pricea, Ine Norfolk 


Va,.at the mid year meeting of the 
National Appliance & Radio-TV Deal 


ere Association 

rice ia a wh president of the as 
™ ation and 1951 wae named 
Electrical Appliance Ketailer of the 
Year” by the Brand Names Founda 
thew 

He emphasized to fellow dealers 


hat planning and controls are the 
know ing 
what 


where you are 
Tak 


neane of 


. x and ou are doing 


ing up planning first, he defined it 
an an operating forecast for the 
future based on factual data 

The speaker pointed out that “be 
fore you can lay plans, there are a 
certain few things you must know 
and particularly you must under 
stand your capital limitations. One 
of the guideposts to how elaborate 
your plan can be is your working 
capital 

Acemutanta in the business de 
fine working capital as the excess 
of your irrent asaeta over current 
tia bibitios m the theory that all 
current liabilities will be liquidated 


from your current assets. But | pre 
fer to define it in a working mans 


terme and in «a form that you can 


we 
" ay 


ay 


‘PLANNING’ 


‘Operating Forecast’ Based 
On Factual Data Shows Dealer 
Where He Is Going In Future 
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‘CONTROLS’ 


Prime Control Consideration 
ls Your Cash Position and 
Demands on You for Cash 


establish from your financial state- 
ment in about three minutes 

The way I prefer to define work- 
ing capital is that you take your 


fixed assets (that is, the money not 
available to you) and subtract them 
from your net worth 

Your net worth, of course, is your 
original capital plus any 
surplus you might have accumulated 
Subtract the money you have in- 


invested 


vested in fixed assets trucks, fix- 
tures, building improvements, et« 
and you get a quick summary of 


exactly the amount of money avail- 
able to you for buying and selling 
merchandise 


Where ls Money Coming From? 


Too frequently when a man opens 
a new store or takes on a new line 
elope «a department, he 
absolutely no consideration to 
money is coming from, 
and after he has been in it six 
months, he finds that he is over-ex- 


or dev new 


where the 


tended 


If you will devote one complete 


night sometime to analyzing your 
working capital, and go one step fur- 
ther and try to determine where it 


is tied up, you will have a little 
keener basis upon which to base de- 
cisions of expansion.” 

The step in 


said, is to chart 


next planning, Price 


sales yearly, and 


T “SHORT END” WASTE UP TO 


IF YOU BUILD home freezer units, you'll welcome the 
time-and-materia{-saving advantages of GM Steel Tubing. 
Its exclusive 600-1000 ft. random coils enable you 
to wind wait after unit faster and without left over pieces— 
actually cut “short end” waste as much as 50%! 
GM Steel Lubing is ideal for every type of refrigeration application. 
Ic is clean, ductile, uniform and unaffected by brazing 
or silver soldering temperatures. It lends itself readily to all types 
of fabricating operations—expanding, swaging, perforating, 


flattening, flanging, beading, crimping and drawing. Choice of plain, 
exclusive copper Fuse-Kote, or special copper plate finish. 
Mass-produced by Rochester Products at the rate 
of hundreds of thousands of feet daily, GM Steel 
Tubing is helping more and more refrigeration 
equipment manufacturers to speed production, 
improve quality, and lower costs. Why not you? 


Gm STEEL TUBING 


seasonally as well as monthly 
‘For information on a yearly 
basis,” he advised, “go to your manu- 


facturer or distributor. They should 
be anxious to show you your trading 
area's past year's total 

“NEMA gets figures out about 
every 60 days for the previous 90- 
day period. These can be broken 
down into counties and cities, if you 
need to carry them to that degree 
Some utilities have additional records 
that might assist you. 

To begin on the right foot, estab- 
lish the number of washers, refrig- 
erators, etc., that you think you can 
sell in any given year. Of course, that 
basis can be predicated upon your past 
sales, your potential of the market, 
what percentage you got last year, 
what industries will be sold in the 
coming year, and it should be worked 
out with some factual evidences that 
will help you establish your sales 
potential for the year you are plan- 
ning.” 

Price noted here that the dealer 
must also consider how much man- 
power he needs to sell, install, and 
service the quota of units arrived at. 
He stressed: “You must be realistic 
because these decisions will have a 
bearing on your budget.” 

Continuing, Price pointed out that 
the yearly quota should be broken 
down by months. Historical patterns 


with GM Tubing” 


This colorful illustrated brochure 


tells why GM Steel Tubing is first 


in the field for lasting quality, 
adaptability and low cost. Send 
today for your free copy. 


PRICE'S INCORPORATED 
Daily Report As Of Close Business 


Month 
Date 


wORFOLK 
Teday Te Date 


PORTSMOUTH 
Teday Te Date 


WARDS CORNER 
Teday Te Date 


RICHMOND 
Teday Te Date 


TOTAL 
Teday Te Date 


have changed, he stated, “so you will 
have to use your own experience, 
with adjustments.” 

After the dealer has broken down 
the quota percentage-wise, or by 
product.what percentage of each 
appliance he is prepared to sell that 
year, “then you multiply that aver- 
age sale out and you get a volume 
figure,” he said. 

“You will, in the meantime, have 
determined how many dollars and 
cents of business you want to do. It 
is made a cross-index check by your 
taking the fact that January, his- 
torically, has been a 6',% month 
Usually it works out that you have 
13% in January and February of 
your total business volume, depend- 
ing upon weather conditions. 

“These percentages are not im- 
portant. The important thing is that 
you at least analyze what you plan 
to do in 1952 or ‘53. 


Avoid Carrying over Surplus 
Merchandise 


“Now, suppose that we have it 
broken down monthly—and we, of 
course, have to consider seasonal 
business, such as the refrigerator 
business. There are only two or three 
things to be given consideration in 
preparing your expense budget and 
sales budget. Attention should be 
given to the peak handling and in- 
ventory investment, so that surplus 
merchandise will not be carried over. 

“Who is going to install the re- 
frigerators? Do you have the man- 
power? Will it cost you overtime? 
Those things must be given some 
consideration if you are going to 
prepare a budget intelligently.” 

Next comes the breaking down of 
units in monthly figures a few days 
before the end of each month, Price 
explained. Using a blackboard, he 
outlined his company's method of 
doing this. 


Deciding Quotas 


“We start off,” he said, “before 
we agree on a quota for any given 
month, by working up to that quota. 
Let's take washers; we divide them 
into conventionals and automatics. 

“We agree on a certain figure, and 
you would have to in your store. My 
store manager and myself make 
these out in advance before the plan- 
ning meeting. If we agree right off 
the bat, we are probably pretty 
nearly right. Suppose there is a dif- 
ference of opinion. Then we try to 
justify either my figure or his 
figure. 

“Now suppose, for example, we say 
we can sell 10 conventional washing 
machines and 15 automatics and we 
know in our operation our conven- 
tional averages $160... . So we ex- 
tend this, and we have $1,600. 

“On the automatics, we have $300 
for the average sale, and that comes 
to $4,500." 

Price then followed the same pro- 
cedure with other appliances, using 
these figures: Refrigerators30 at 
an average of $300 a sale, or $9,000; 
gas ranges.20 at $180, or $3,600; 
electric ranges——5 at $200, or $1,000; 


ROCHESTER PRODUCTS, Division OF GENERAL MOTORS, Rochester, N. Y., U.S.A. Aryers--5 at $250, or $1,250; freezers 


10 at $350, or $3,500; miscellane- 
ous-——vacuum cleaners, cabinets, etc., 
$2,000. 


Income from Service 


“We have another income,” Price 
said, “and that is service. In my 
bookkeeping system, we have warran- 
ties, delivery and installation, plus 
any c.o.d. or charge service, and we 
say it is $2,000. If that is unrealis- 
tic, change it. 

“This totals $28,450. 

“Now what have we got here? We 
have a figure that you can use to 
begin to develop your sales and ad- 
vertising costs. 

“How do you know how much 
money to spend for advertising if you 
have no judgment as to whether you 
are making money or losing money 
until it is already made or lost, un- 
less you know, for example, what 
your ultimate, your anticipated sales 
cost on a given amount of business is 
going to be? 

“This is done by the year with us, 
and is adjusted month to month as 
we go along. But this is a figure on 
which you can plan.” 


Manpower Must Be 


Considered 
Next, the dealer must consider 


manpower, Price went on, “because 
before you start on your budget you 
have to determine how much money 
it takes to sell this and, of course, 
the number of men in many in- 
stances determines the cost.” 

Moving on to the subject of 
budgets, Price said there are three 
general categories of expense. One 
of these is fixed expense. 

“This is easily determined,” the 
speaker commented, “because this 
covers your exposure, rent, heat, 
lights, janitor service, building sup- 
plies, the depreciation on fixtures, 
auto, building improvements, and on 
real estate. They are fairly fixed and 
can be determined for the year. Then 
your general insurance is pretty well 
fixed. 

“You set those up on a 12-month 
basis. Of course, you can make ad- 
ditions and deletions. 


Variables Predicated 
On Sales 


“Then there are variables, pre- 
dicated on sales. We have the cost 
of the salesmen-—-a very big factor. 
Second is your supervision cost, and 
third is your advertising. And I put 
in variables, servicing, because my 
servicing, due to installations and 
warranty costs, varies with sales. 
Servicing in some operations is 
pretty much of a fixed deal. 

“When we talk about compensat- 
ing salesmen we must consider three 
factors of what the sales costs should 
be: Exposure, prospects produced, 
and advertising. . . . 

“Exposure is your rent, where your 
store is, and how many prospects 
walk by. Exposure is the ability to 
attract people into the store. The 
prospects produced is a cross between 
exposure and advertising... . 

(Continued on next page) 
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Summary of Operation 


PRICE'S, INCORPORATED 
SUMMARY OF OPERATION 


wW2 . . Divide that into 26 and 
you will get your break-even point 

“Let's go to the blackboard. We 
have .. . 86% of this total sales 
budget as your break-even point. You 
know immediately when you are 
going to get into danger, based on 
this budget 

“If you only sell 86% of this 
volume on the expenses that you pro- 
jected, you know that you are all 
right. If you sell below 86% of this, 
you are in trouble. If you go over 
it, you are making money.” 

Stressing the importance of know- 
ing the break-even point, Price said: 
“It is absolutely essential, if you are 
going to run your business in a tough 
market, that you know where you 
stand.” 

To the question, 


h Al 


“How can I 


TOTAL 


Planning and Controls - - 


(Continued from preceding page) 

“Let’s take the store that is out 
at the end of the area in a residen- 
tial section. The owner cannot pro- 
duce prospects with this location, so 
he has to pay salesmen to go out and 
sell his merchandise. He may be jus- 
tified in paying 10°; while someone 
in Milwaukee, a metropolitan town, 
may pay 512%. 

“The cost of exposure, prospects 
produced, and advertising varies be- 
tween about 10 and 12%, in the ag- 
gregate, so you can set that up as a 
factor. ... 

“Our compensation plan is based 
on our producing 80% of the pros- 
pects, and if we are not producing 
them, we are not paying ‘our sales- 


men) a large enough percentage of | 


the dollar sales... . I should be pay- 
ing them 6.5 or 7%, or something in 
keeping with the fact that I am not 
exposing them to as many pros- 
pects. ... Have the salesman under- 
stand, if he is being paid 10%, he 
has to go out and get the business.” 

Price digressed here to point out 
that “discounts are going to come 
along” as dealers have to spend more 
money to get business. 


Manufacturers Won't Change 
Discounts Under Present 
Saies Conditions 


“The manufacturers aren't going 
to change (discounts) as long as 
you can do the kind of business you 
are doing at an average of 6% sales 
cost,” he observed. “But when a 
manufacturer sees that it costs you 
8%, and eventually maybe 9 and 
10%, and the high saturated items 
really do slough off, and you have to 
go out and pound doors, you are 
going to see your margins go up. 

“That is why you have better mar- 
gins in freezers, because it is a little 
more costly to sell them. That is the 
economics of discounts, as far as I 
understand them, and I think you 
will find that trend coming to light 
just as market conditions tighten. 

“You might say in answer to that, 
‘Hell, it has been tight with me.’ 
This isn’t done in any one city, state, 
or region. It is to be done universally, 
and business is still good, volume- 
wise, over this country. Until it gets 
lots worse than it is, until it be- 
comes more evident that you are 
planning to go out and get the busi- 
ness, the manufacturer is not going 
to give you that extra gravy until 
it is necessary.” 


How To Figure 
Break-Even Point 


Price then told the dealers how to | 


figure their break-even point. As- 
sume, he said, that they find they 
can sell a projected sales budget and 
operate on an expense of 26%. 

“In other words,” he explained, 
“when you get through with the ex- 
pense on your budget to sell this 
amount of merchandise you have a 
total expense in that sale of 26 cents 
of every dollar. 

“Start with your projected sales 
volume. To determine your break- 
even point, you have to determine 


your gross margin, which you can | 


take historically from the last 
statement, or better still, from the 


previous three months’ operation, if 
your books are kept up to date. 
“Suppose you have been averaging 


unsatisfactory results?" Price 
had this answer: 

“You have one of three choices. 
You can reduce expenses, which is 
the negative way, or you can in- 
crease sales (and when you increase 
sales frequently that runs up more 
expenses, so be careful), or .. . sell 
merchandise with larger gross mar- 
Mi. 

“If you are selling merchandise in 
your line that you are doing a volume 
on but it is costing you 26% and 
you are only getting 24% discount, 
cut it out because you are going into 
the hole 2%.” 

Turning to controls, Price declared 
that “in my plan of operation, the 
primary consideration is your cash 
position. As manager, you must an- 


+ 
‘ 

Analysis ef Expenses 

PRICE'S. INCORPORATED Steve 

ANALYSIS OF EXPENSES Month 

ee Te vn TS GATE 
Budect Actual Over Under Bodert Actoal Over Uséer 
Bedeet 


ticipate the demands on you for the 
cash, where it will come from, and 
when it will be available. Monthly 
and daily progress reports, I think, 
are as essential as all the planning 
we are talking about.” * 

He then referred to three forms 
used by his company——“Analysis of 


symbol 
of a 
, job 


> 


Expenses,” “Summary of Operation,” 
and a daily report. The expense- 
analysis form covers selling and de- 
livery items and general overhead 
expenses as against the budget. The 
summary-of-operation form gives 
“the whole picture of profit or loss.” 
(Concluded on next page) 


well done 


W ‘There's an ALCO control for every 
application —large or small. 
Installation of an ALCO VALVE 


assures steady, accurate refrigerant 
control...maximum coil efficiency... 


trouble-free refrigeration. 


4@ AMMONIA THERMO VALVES — have the same 
compact, come-apart design as all other Alco 


Thermo Valves. Large area strainers. From 
fractional tonnage to 125 tons. 


. sond wrers 
of Thermostetic Exponsion 
Volves. Evoperctor Pressure 
Reguictors Solenoid Volves, 
Fleet Volves, Fleet Switches. 


qT" SERIES — for automatic liquid refrigerant 
control on all types of refrigeration and air 
conditioning systems. From fractional tonnage 
to 50 tons “Freon-12”, 


— for liquid level control. Simple design. Appli- 
cation: Freon, Methyl Chloride or Ammonia. 


MULTI-OUTLET VALVES > 
— assures maximum coil efficiency on multiple 
systems. For all refrigerants and applications: 
¥% to 50 tons “Freon-12”;up to 50 tons Ammonia. 


5-5 FLOAT SWITCH > 


ALCO VALVE CO. 


853 KINGSLAND AVE. + $T. LouIs” 
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the gross profit 


my budget what ia costs me 


pen my ature every morning 
Therefore, | can tell you whether 
na fit me position for 
ter operation that 
\ } { j nme wae (rade 
wt ' i e mlheves are going 
break « dealers than any other 
iH “ eacers should know 
bev nvestrment immed = omerchan 
* and whether they have had 
fn ra nn t 
I uge he stated that you 
ot up perpetua formation on this 
baais 
Hie maid his npany knows the 
alin f it rad t at all times 
how many have been sold, the amount 
f new ented in reconditioning 
ther and hwew mar are junked and 


Ahat itenmnna 


Price ther ue these trade-in 
percentages a) refrigerators 
“Z of A aahere tire on ranges 
os ' couun jeaners, and 15 


eontrola for 


are of great importance, too 


SELF-CONTAINED 


r 


M HP. in all back pressures. 


saice 


ahat 
and I know 


salesmen 
Price 


Units covering the reage fram )i te 


AIR CONDITIONING & REFRIGERATION NEWS, 


Dealer ‘Planning,’ ‘Controls’ -- 


ontinued 


After a month s« work has 


been planned and agreed upor he 
raid we have a kick-off meeting 
snd explai wheat our goal ia We 
te the saleamer what the store 
* going to do and what we expect 
fr the lividually 

Individua juctas should be em 
tabliahed some basia You may 

rely split up the er-all quota 
r your mpensation plan might 
automatically help develop individual 
responmibility for pre sctior 

la a firm belever contesta 
We never go a ngle month without 
an incentive plan. Moving alone will 


not make a man do his best 


Incentives supply the motivating 


force, the spirit of competition, the 
‘timull «a saleaman must have. Set 
ip uv your budget an item to cover 
centives and apend every cent on 
thie that you can afford 

Frequent sales meetings are 
ecosmary to Keep your saleamen in 
tune with the task at hand. Many 
operators misconsatrue the reasons 
for daily sales meetings. Saleamen 
need constant emotional adjusting 


At sales need fre- 
Then you 
have the opportunity to supply the 
sdjustment and 


meetings this 
quently becomes apparent 


inspiration he will 
need during’ the day's work 

Product story and 
niques are important 


selling tech 
However, ur 


leas the salesman is in the frame 
of mind to employ such training 
what will come from it 


Price concluded by describing a 
13-point work plan established by his 
company for job rating” saleamen 
The News ia reporting this part of 
the talk in a separate story 


Norge’s Easel-Mounted 
Freezer Presentation Aims 
At Door-to-Door Sales 


CHICAGO An 


sales presentatior 


ease! - mounted 
designed to spark 
freezer sales was 
recently shown for the first time by 
Norge Div. of Borg-Warner 


door-to-door home 
Corp 
The visual aid, which describes the 
Thrift Plan, 
mar bring the 


Norge lets the sales- 

right to the 
prospect,” according to H. L. (Red) 
Clary, Norge vice president in charge 
of sales. The 31-page, four-color pre- 
sentation takes full advantage of the 
savings story which freezer saleamen 
have to tell 

We have prepared this new sell- 
ing tool to back up our belief in the 
value of specialty selling for home 
freezers,” declared Clary Retailers 
who use the Norge Thrift Plan for 
stimulating freezer sales will find 
that their entire appliance line bene- 
fits.” 

The presentation can be adapted to 
accommodate any legitimate food- 
freezer plan a dealer may be using, 
it was pointed out. The salesman 
itemizes on a special form the com- 
parative prices to demonstrate the 
budget-stretching features of a home 
freezer 

Instructions with the presentation 
offer the salesman some hints to beat 
obstacles of modern-day selling in 
advises that the call be 
arranged so as not to compete with 
children, radio, or television. Sales- 
men are reminded that the best place 
to make a pfesentation is in the 
kitchen or another room where a new 
freezer would be kept 


store 


homes. It 


OFFERS JOBBERS A 


ized lubrication, high 


Mode! W)000FS 
10 HP woter 
cooled condensing 


unt. 


For full information write: 


NTEGUMSEH PRODUCTS 


TECUMSEH, 


ICH 


EXPORT DEFT. | 


speed 


Medel 75H, 
“HP. air cooled 
condensing unit. 


ap CZ FULL LINE FRANCHISE 
hit DG7I 
G hha e 


FOR THE FIRST TIME THE FULL LINE OF TECUMSEH HERMETIC AND 
OPEN TYPE EQUIPMENT IS AVAILABLE TO THE JOBBER TRADE 


Take a close look at these units and compressors now being offered 
the jobber trade. Here you will find a compressor or unit to meet 
most refrigeration applications up to 15 HLP. With one line you 
can supply hermeties from \ to | HP. for domestic and commercial 
replacement applications, self-contained units for commercial in- 


stallations up to % HLP. and remote units up to 15 HP. 


Also consider the fact that this line includes all the latest ad- 


vancements in refrigeration design such as: oil pumps for pressur- 


operation, multiport 


discharge valves and many others too numerous to enumerate. 


We suggest you investigate the selling features of this line and 


see how vou can cash in with the most complete line in the industry. 


REMOTE 


Units. either air cooled, 
water cooled of combina- 
tien air-water cooled. 
Complete range of sizes 
from ‘4 to 15 BLP. 


The werld’s lergest 
producer of condens- 
* ing units for the re- 4 


11 WOODWARD AVE., DETROIT, MICH. 


suction and 


OCTOBER 6, 1952 


Yr al 
INSIDE DOPE 


GEORGE F. TAUBEN 


(Concluded from Page 1, Column 1) 
fully as much as they do pitchers 
and bleacher bilotherskites 

In fact, lesser lights complain that 
stellanovas like Boudreau and Wil- 
lames get four strikes, because um- 
pires let them call their own shots 


"Twas only last year that the 
normally placid Virgil Trucks raged 
at a Plate Umpire who shall go 
nameless 


“That pitch was a perfect strike,” 
Virg anguished. “How could you call 
it a ball?” 

“My good man,” soothed the 
former professional football player, 
any time you throw a strike, Mr 
Williams will take his cut.” 


Now the dignified General Manager 
of the Detroit Tigers, and designated 
as “the only man in baseball who can 
strut sitting down,” Billy Evans was 
a heller in his umpiring period 

Walter Johnson's fast ball never 
was swifter than the day of a 19- 
inning game Evans umpired. The 
Jizzling Johnson had jammed the 
thumbs of two catchers with his 
jerusaphat whizzers. The third back- 
stop was so inept that Evans was 
knocked down twice by Johnson's 
comet-like zizzlers. 

Umpire Evans arose slowly after 
the second knockdown, shook the 
cobwebs out of his aching head, and 
bawled: 

“Game 
ness.” 

Nobody 


called on accounta dark- 


blamed him, although it 
was five minutes to five, and the 
stadium shadows hadn't crept into 
the infield 


End of Argument 


Having deposed the immortal 
Walter Johnson as manager of his 
Cleveland Indians, owner Alva Brad- 
ley assembled representatives of the 
press for an explanatory conference. 
Believing that the best defense is to 
take the offensive, Bradley levelled 
a finger at the scribes and barked: 

“You fellows are partly responsi- 
ble. Johnson was such good copy 
that he got all the ink instead of 
my ballplayers. The boys didn’t like 
that, so I had to get rid of Walter 
to keep peace in the family.” 


Present was a New York writer 
who'd been covering the Giants for 
many years, but recently had moved 
over to the Yankees’ beat 

“For a long time,” he piped up 
“I've been writing a lot more about 
@ manager than about his men. And 
no player ever kicked. I refer, of 
course, to John J. McGraw.” 

Bradley retired in confusion 


Time Out 


Side-by-side at a baseball game sat 
a Scotsman and a preacher. The 
latter observed, with mounting indig- 
nation, that the Scotsman nipped at 
a bottle between innings 

‘T'm 60 years old,” announced the 
preacher, “and I've had a full life. I 
like baseball, as you can see. Never, 
though, have I so much as sipped 
an alcoholic beverage.” 

“Preacher,” replied the Scotchman, 
“dinna worry yerself. Yer nae start- 
in’ noo.” 


At Wrigley Field one warm after- 
noon an office manager chanced upon 
an employe sitting nearby in the 
bleachers. 

“Well,” boomed the Boss, “so this 
is your cousin's funeral, eh?” 

“Could be. He's the umpire who 


just called Cavaretta out at the 
plate.” 
Perfectionism 


Perhaps the most revealing story 
ever told about Ty Cobb was relayed 
by Nap Rucker long after both were 
in retirement. Cobb and Rucker 
were roommates for awhile, and Ty- 
rus Raymond had an obsession. He 
insisted on occupying the tub-bath in 
their joint hotel room first 

To be sure of his dibs on a clean 
tub, Cobb used to run from the ball- 
park back to the hotel. 

Rucker didn’t mind; but there 
came a time when he was ejected 
from a game in the sixth inning. and 
arrived at their mutual domicile quite 
awhile before Cobb could get there. 
Absent-mindedly he relaxed in the 
tub. 

His reverie was interrupted by a 
wildly angry roommate, who stormed 
into the bathroom and tried to pum- 
mel Rucker into the middle of next 
week. The latter, a huge fellow with 
biceps like Bronko Nagurski's thighs, 
subdued and quieted the Georgia 
Demon after a short tussle 

“Whaffor you wanna 
trouble?" solemned Nap 

Panted the Great Competitor: 

“I've got to be first Anywhere. 
Any time. I've just gotta!" 


make 


MOULDINGS, STAMP- 
INGS, ASSEMBLIES. 
| Complete Facilities for 
Buffing, Electrolytic 
Polishing, Welding, 
Forming and Alumi- 
num Anodizing. 


sales. 
manufacture 


to your 


Functional and decorative mouldings by JOHN LEES will 
give your product that extra eye appeal which makes 
it stand out wherever it is displayed. That means more 
let us supply you with standard mouldings or 
specifications. 
furnished without obligation. Write for catalog. 


Recommendations 


as r > , at ; : ; se aoe ee ee ae Tat anes. ae or x! ds ee 
ee - | 
| 
— —— a 
| 
ae 
oS 
pO —CSSCSC‘iésL 
_ 
po ae 
_ | 
Pianse ¢e Oe | 
4s PE 
Z, 
i 
WERMETI a 
; ee ge and units from Vs te 
(DP, im all veuol beck pressures, — 
> ee Medd 
, Z _. OP. static } 
7 oy oo ee | 
sy aa '. ~ 4 \ 
| ae va ee ———— —- ——— 
a We > ; | : 
wf? ee ee See 
: th > : SS Se em We = | 
4 , PE : . yu S-- 
y ss a A Ya s 
; SS = 
4 ayfinder com preven se * 4 a 
7 ‘ ee" P| . : 
‘ v7 ~. Ts 
as t aN, 
f ‘ Thi bs S = ° eee 
Rant | Ss . 
aya | ~ — | 
| x ir a ~ Hl ae | Bry 
BARES Sn attain ; =| | | 
e) .) "OM in ay = \ | 
ay 58 Shi “ig 3 | , 
a . ¢v ° oa @” & ey oa % 
| ‘a Sse eee = 
— ee | > ) ae —— \ a 
| My P, : ! y a“ “be = = i 
es omy 
| PY ¢ * mp 
Os - Oa S 
| iis Le ee 
| i | oe —— —_—— 
| ee = ~ & % 
4q . rigerenen imgustry. ® 
A . 2 | sot tu we. RICK CORPORATION 


NEWS, OCTOBER 6, 


A counterbalanced door thot lifts up and folds beck is ovt 

standing feature of the new front-loading Victor lLevel-lood 

in the new “Ra-Co-Daree milk cooler that will cool milk from 90° to 45° F. in ore hour Tom Lester of Kold-Hold Mfg. Co. points out the potented civich 
bor while Lloyd Leslie Frank Shoff (I) ond Clore F. Jack, Victor Products Corp. sales type drive unit on the Kold-Trux mobile truck refrigeration unit 
Evansville, Ind. dairymon repmenstations ty Me ensues, eh. Fern R. D. Spitier, district Kold-Hold soles representative, looks on 
woits for a pint carton 


Ann Yelton drops a coin 


of milk to emerge. The 
retrigerated milk vendor 
wos exhibited by ice 
Cooling Applionces Co 
of Chicago. Fully auto 
matic, the vendor will 
handle either gloss 
bottles or paper cartons 
in holf-pints, pints, or 
third -quorts. 


Carbonic Dispenser Inc.'s model SM2HSW unit will dispense two 

Jonet Downs serves herself is é . - . it's @ pleasure for H. F. Swenson, president of Sweden Freezer carbonated beverages, soda and je! stream, ond a non corbonated 

: , : Mfg. Co. of Seattle to show off his model 1-200 automatic con- beverage and drinking water from its two “Mix Monitor” faucets 
from the fegel "Angie ae 4 tinvous soft ice cream freezer to Janet Downs. R. Moss, Carbonic’s national service monoger, is at left 
Vision” frozen food and ice : . 
cream freezer displayed by 
Foge! Refrigerator Co. E. A. 
Terhune, Fogel! vice president 
and sales manager, and Wil- 
liam Fogel, president, ap- 
pear pleosed with = their 


prospect. 


MUELLER BRASS CO. 


With a Dole refrigerated i 

evtectic slug inserted on i 

each side of this ice REFRIGERATION 

cream holding cabinet, 2 

the home delivery milk 

mon can also sell ice 

cream without fear that it 

will grow soft as the doy 

goes on. Ed Tweed (I), 

president of Dole Refrig- 

erating Co. of Chicago, 

points to one of these 

slugs, which will hold 

box temperoture at O° F., 

os Hol €. Clay of Avu- 

thorized Supply Corp., 

los Angeles, inserts it 

Peas cabinet @ You deolers, engineers and contractors con be sure thot every member of the 

Mueller Brass Co. family of refrigeration vaives, driers, fittings, and accessories will 
help guarantee the efficiency and long life of every installation. 
Performance-proved Mueller Brass Co. products are ilable in an lly wide 
range of sizes and styles. You can get everything you need for practically every 


Py PRLS job from your nearest refrigeration wholesaler. 
. - 
Mohawk Cabinet Names Experienced sales and field engineers are at your service —to help you sell and 
make the best possible i lati 
Heugh District Manager 


UTICA, N. Y.—-Elliott F. Heugh 


has been appointed district manager oan 

for Mohawk Cabi- — 

net Co. with head- 2 
quarters in De- 7 

troit, the company = 


announced. 


Hiaies Heugh will call 


3 
LARKIN CEILING HUMI-TEMP on customers in Tim = GLOBE TYPE 


€ 
’ : VALVES 
Price is only one factor in the se- egy a 
lection of any product—especially -_ sree ? : Lines 
one that has so important a task as has been associ- ; — 
er ene. valuable perishables. ated with the ice Hig ; ane 
formance must come first. Qual- cream cabinet in- & = 
ity cannot be overlooked. Dura- | 


DRIERS AND 
FILTERS 


y can ; dustry for many 
bility is highly important. Larkin years and previ- 
has all of these. And Larkin has ously represented 
low prices, too. Compare them and 


: Savage Arms Corp. in this same 
yon al how low they territory Kee cms 
For che latest Larkin price list, cw 
see your wholesaler. If you wish, . oeether i - 
write direct to us and we shall be Reveo Appoints K 
Sales Rep. In 4 States waitin ieee 


: products are individvelly 

DEERFIELD, Mich.—-Herbert Koe- {ocean ond multiple pockoged i” 
ther of Denver has been appointed sae aon 
sales representative for Revco, Inc. Write tor free catalog &-152 
here, manufacturer of “Chill Chest” descri Aa 
and upright food freezers, it was an- LieuID Line a ~~ 
nounced by Harold Overmyer, vice | INDICATORS 
president in charge of sales. Koether’s 


umn | MUELLER BRASS CO. port nuron 10, michican 


FLARE 


E. F. Heugh FITTINGS 
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Manufacturers of the original Cross-Fin | 
Coil — Humi-Temp Units — Evaporative 
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They'll Do It Every Time. . 


By Jimmy Hatlo 
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SOO OOOO 000,00 2 OOD 


BGOOME MUGTVE EEN 
A FLOORWALKER 
(SAR OAye- HES ON fi pLSPECRS HS THOS ONE~ 
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€ HE'S PLAYING INSPECTOR GENERAL- 
y HE GAW A MOVE OF NAPOLEON 
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Have You READ “Peace and Progress’ Yet? 
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MORE CAPACITY 


the redistributing decks keep the 
water uniformly suspended, providing 
maxirnum contact between air and 
water. 
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3 to 8 Ton 


LONG LIFE 


Casing and sump are heavy gauge 
steel, hot dipped galvanized after 
fabrication. Redistributing decks are 
metal and fireproof. 


EASY INSTALLATION 


Unit is shipped assembled but can be 
knocked down to eliminate rigging 
costs. One fitting required for drain 
and over-flow. 
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“| have always felt that whatever the Divine Providence permitted 
to occur | was not too proud to report. The people are not served 
by pussyfooting, or by that sort of journalism in which nobody will 
ask who is the editor of a paper or the writer of an article, and 
nobody will care. "——Charles A. Dang. 


Why Do Prices Continue 
To Rise? 


WAGE INCREASES, insists a committee of the American 
Federation of Labor, have nothing to do with rising cost of living. 
(Oh, yeah?) 


The real cause of high prices, this committee avers, is the 
stubbornness of a “reactionary coalition” in Congress. According 
to the A. F. of L., both Republican and Democrat congressmen 
have destroyed “the basic tools necessary to hold the line against 
the inflationary upsurge.” 


Whence comes “the inflationary upsurge” which the A. F. of 
L. committee deplores (as do all the rest of us common citizens) ? 


Its initial and continuing cause is extravagant spending and 
continued borrowing by the Federal government. 


By obtaining most of its loans from the banking system, as 
the Federal government does, it engages in the outright manufac- 
ture of money. That process alone inflates prices—because it 
cheapens credit, enlarges the sources of exchange, and causes the 
printing of huge amounts of “folding money” (greenbacks and 
checks). 


To be sure, great responsibility for higher consumer prices 
does accrue to Congress—but not because of the actions which 
the A. F. of L. condemns. Rather, blame should be attached 
to Congressional inaction. 


Since the beginning of the Korean “police situation’ Congress 
has made feeble gestures toward reducing Federal expenditures 
for non-defense purposes. Conscientious stalwarts like Democrat 
Senators Douglas and Byrd have tried to take the fat off “political 
pork”—but in vain. And other Senators and Representatives 
(notably Lyndon Johnson, a Democrat from Texas) have un- 
covered news of flagrant waste in military procurement. Nor have 
Republicans like Taft failed in their duty. 


But . . . Truman's political gestures toward stabilizing prices 
actually gave preferred positions to producers of foodstuffs and 
raw materials (like oil)—-and also to members of troublesome 
unions. 


Anybody who could yell loud enough and long enough—and 
contribute big money to the party campaign chest—was favored, 
it seems. 


These irresponsible meanderings constitute a “built-in infla- 
tion.” We can only hope that the new Administration will treat 
the welfare of our Republic more seriously. 


Wage increases unrelated to output per man-hour indeed 
aren't the only cause of rising prices. Nor are guaranteed prices 
for food and raw materials. Naturally, both have contributed. 


Perhaps the biggest reason for continued inflation is that a 
lot of people seem to like it—even though it will catch them with 
their pants and plants down soon. 


Demagogue politicians have capitalized upon this short- 
sighted trend. 

Will the new Administration and Congress be sensible enough 
to lead foolish ones away from their folly—instead of following 
them to national and international disaster? 


It’s up to sensible people to stiffen the backbones of our 
government servants in Washington. 
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Creamery Package Mfg. Co.'s 


120-gol. self-contained “Milk 
Keeper’ form bulk milk 
cooler is demonstrated by 
leon Buehler of the com- 
pany. Designed for every 
other doy pickup, the cooler 
vses @ % of %-hp. con- 


densing unit depending on 
the amount of milk handled. 
Cooling is by direct expan- 
sion system. The agitator is 
powered by ao ‘%-hp. motor. 


R. K. Pepple of MeCray 
Dies at Home In Dallas 


KENDALLVILLE, Ind. McCray 
Refrigerator Co., Inc. here recently 
reported the death of Robert K. 
Pepple, 54, south central district 
sales manager at Dallas. 

Pepple died in his home there on 
Sept. 8. He had been with the com- 
pany from May, 1937 when he became 


New Refrigerated Equipment 
Displayed at Dairy Show 


Static 
front of ice cream 
body reduces heod 
sure os 


condenser 


much os 25% 
when used with conven 
tional system hoving smal! 
forced cir condenser, ac 
to Henry O 
(right), 
engineer of Dromgold & 
Gienn Div., Union As- 
bestos & Rubber Co 


cording 


Kirkpotrick chief 


A folse-front display section 
ond a color picture super- 
structure provide new inter- 
in Frigidaire’s SUL 25 
ice cream merchandiser. P. 
W. Budworth (I.), manager of 
ice cream 


est 


cabinet sales for 

Frigidaire, explains to R. E. 

Gallagher of  Frigidaire's 

Boston office that the cabi- 

net itself has been out for 
two yeors. 


a franchise distributor selling equip- 
ment in Jackson, Mich. 

He served subsequently as branch 
manager in Dallas and Memphis, and 
western district sales manager before 
his present assignment with head- 
quarters at Dallas. 

His association with the company 
was interrupted only by enlisted serv- 
ices in the two World Wars. 

Surviving are his wife, 
mother, brother, and atater. 
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YOU CAN’T BEAT 
THE VICTOR 


No Strain 


© Just Swing It Int 
© Easier To Use 
© Easier To Sell 


Sizes: 3, 4 and 6 can. 


PRODUCTS CORPORATION 
HAGERSTOWN, MARYLAND 


UFACTURERS or THE FAMOUS victor QUICKFREETE 


OCTOBER 6, 1952 


Mich. ASHVE To Hear About 
Fan Design, Applications 


DETROIT “Fans Their Design 
and Application” will be discussed 
by Ernest Szekely befere the Michi- 
gan chapter of the American Society 
of Heating and Ventilating Engi- 
neers at its first meeting to be held 
Monday evening, Oct. 13, at the Rack- 
ham Bidg. here 

Szekely, national president  o1 
ASHVE, is also president of Bayley 
Blower Co., Milwaukee. His talk will 
cover design of fans as well as the 
numerous factors involved in their 
selection and application. 


Skilsaw, Inc., Changes 
ad ‘ . ‘ 
Name to Skil Corp. 

CHICAGO is the new 
name of Skilsaw, Inc., manufacturer 
of portable electric and pneumatic 
tools. The change became effective 
Oct. 1. 

The name Skil Corp. ties in directly 
with the Skil trade-mark used on the 
company’s construction, industrial, 
automotive, and home shop tools 


Skil Corp. 


Penn Controls Appoints 
Paul Penn to New Post 


GOSHEN, Ind.-Paul O. Penn has 
been appointed to the newly created 
post of executive engineer for Penn 
Controls, Inc., ac- 
cording to Albert 
Penn, president. 
He has also been 
appointed a mem- 
ber of the execu- 
tive committee 

As executive en- 
gineer, Penn will 
direct the activi- 
ties of the re- 
search engineering 
program and will 

P. O. Penn be responsible for 

the company’s par- 
ticipation in the creation of the 
standards and requirements through 
trade association technical commit- 
tees 

He is an engineering graduate of 
Purdue university and first joined 
the Penn company in 1930. Penn has 
previously filled the positions of 
branch manager, quality control man- 
ager, and chief engineer 


LOS ANGELES.Alfred M. Ees- 
berg, vice president of American Pot- 
ash & Chemical Corp. in charge of 
its Eston Chemicais Div., was elected 
a director of the company at a meet. 
ing of the board of directors held 
Sept. 8 in Los Angeles 

Esberg was one of the founders of 
Eston Chemicals, Inc., which became 
part of American Potash & Chemical 
Corp. through merger-in August 

Following graduation from Stan- 
ford university as an electrical engi- 
neer in 1930, he joined Westinghouse 


Electric Co. From 1932 to 1934 he 
was superintendent of Marine Mag- 
nesium Co. San Francisco, and in 


the latter part of 1934 Esberg estab- 
lished the predecessor of Eston 
Chemicals, Inc. under the name of 
Pittsberg Chemical Co 


Esberg is a director of the Refrig- 


eration Equipment Manufacturers 
Association and a member of the 
Western Agricultural Chemical As- 


sociation and the American 
of Refrigerating Engineers 


Society 


Dehumidifiers Used In Packing 
Parts for Sewing Machines 


COLORADO SPRINGS, Colo... Me- 
chanical refrigeration dehumidifica 
tion is used in the packaging of sew- 
ing machine parts for long shipment, 
the bulletin of the Refrigeration Re- 
search Foundation reported recently 
Purpose is to prevent corrosion 


jLiquid-charged expansion valves 


give you positive bulb 


control 


IN ANY POSITION 


Unusual? Yes; but typical 
you can expect trom A-P Liquid-Charged Valves! 


ipp 


| ——EE 


Stocked and Sold By Good Refrigeration Wholesclers Everywhere © Recommended ond Installed By Leading Ref 


Dramatic proof of the efficiency of A-P Liquid-Charge. In the 
unit prctured above, there wa S4-degree temperature diflereoce 
between valve and bulb, and the valve ts mounted upude down! 
Despite these conditions, the bulb provides perfect control. 
of the efhorency and dependability 


DEPENDABLE 


Controls 


out dependable service. 


any angle .. 


trouble-free service. 


Here’s an all-purpose valve serving every requirement . 
temperature units, commercial applications, air conditioning. 
Select the capacity you need, install . . 


. low 


. and enjoy day-in, day- 


Unusual applications are no problem when you install an A-P 
Liquid-Charged Expansion Valve. Install it upside down . . . at 
. even lower than the bulb 
any required position, and in any ambient temperature. You are 
sure to get positive, precise control. 

Manufactured to the highest standards of quality, every A-P 
valve has a rugged, leakproof, forged brass body and corrosion- 
resistant, stainless steel needle and seat. Power element is liquid- 
charged and all parts are silver soldered for durability. 
quality construction throughout to assure years of economical, 


in fact, in absolutely 


Yes, 


Every A-P valve is designed for original equipment or for re- 
placement service. Get the full story. Write today for Bulletin K-16. 


A-P CONTROLS CORPORATION 


(formerly Avtomatic Products Compony 
2460 N. 32nd Street + Milwaukee 45, Wis 
lo Canade: A-P Controls Corporation Lad., Cookeville, Ont. 
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What Was New 


| At the Dairy Show 


Aviomotic device added to Norris refrigercted bulk milk 


Ld A 
Gieperver weighs container votil full and then electrically ‘cler Deiry Aviome by Dairy 


shuts of flow, os Williom 8. Strom demonstrates for Mr Show visitors, The automat 
fertbere Buell end indy locke of the Borden Co in Chi ond Mrs. A. A. Meole of Wercester, Mass ‘s com opercted and mer- 
(oge show @ Seneem lhe lnterest in the Sevege Arms chandises milk in quert and 


Corp GF 10 glow fier! «« creem merchandising cobinet half-gation containers. it is 


The 10cm  |ase feotures @ Thermocote lid 


made by Refrigeration Engi 
neering, inc. of Minneapolis 


The “Retailer” soft ice cream 
freezer introduced at the 
show by Cherry-Burrell Corp 


wos demonstrated for visi- | 
tors by J. DOD. Williams, | 
* lorden thibeg doe well display cove tor bottled goods Operating the siding transporent lid on the Ace Cabinet Cherry Burrell sales represen. 
and day pleducts 5 examined by john Mack, jordon Corp.s new OG-12 ice cream display cabinet is A. M tative. The freezer will . 
~ i aterm ob it-tede, tte Otte Rohr, Ace representative in Chicago. Looking on are &. O 
nti some » end entes Gramation @eneee Linder of United Cooperative Dairy and Sam Kleinman serve two colors of two 


flavors together. The trade 
considered appecrance of 


(ir). Ace representative in the Pennsylvania, New York 
territory, Special feature is additiono! high level refrig 
erated surface under the superstructure ond above front this freezer significant of in- 
lass . => . 
9 creased “old line’ dairy in- 


terest in soft ice cream 


Dick Newman, Schoefer, inc. 
factory representative, tells 
Mrs. Bob lLomson, Jr. of 
Hudson Vanilla Mfg. Co 
about Schoefers new 17.5 


Operating model of Kramer Trenton s Thermobeant system 
for ammeny « @icussed by Mereld & Miller and Donald 


cu. ft. open top, glass front 


Cit of MH & Miller Refrigeration Co., Chicago contractor ce cream merchandiser with 


display shelf superstructure. 


and George frie of Kramer 


* HH Priest of Kelvinator (i) discusses Center picture in super- 
Kelvinators new mode! 8C.180 beverage 
cooler ovtfitted with a Merritt dairy 
Products merchandising superstructure 
with John & Mrs. Weber, Weber Dairy, 
Jolvet, Wi. The merchandiser illuminotes 
both the interior of the cabinet and the 


structure is a Fire Engine 


animated display. 


products disployed above 


(More pictures of new prod- 


Promote your own condensing unit sales with ucts displayed at the Dairy 
Fiitrine’s 20-year-life construction high Industries Exposition will be 


capacity Super Storage more than published in succeeding issues 
40 years’ dependability 7 
of the News.) 


COOLERS FOR MESS HALLS — CAFETERIAS 


Conform with Fed. Spec. 00.C-.566b 


a i COOLERS FOR X-RAY & PHOTOGRAPHY 
b PACKAGED CIRCULATING CHILLED WATER SYSTEMS 


REMOTE COOLERS FOR ALL USES 


Sell your condensing wait with Viltrine —_ 


Stainless Mteel or Duce finished cabinets 


FOR DEPENDABLE SERVICE Vapor gen"! 


soo P-H LINE 


equipped te soit with top side shelves { 

To glassfillers Can be Taste S 
Pretoer enh KR fay Conte 

Master equipped te remeve chlorine 


rust. sediment fram water Taste. Master 


Sell your condensing walt with Filtrine models re 
peated named by VA. Sienal ¢ orp. \u Force, ete 
for Nowy and photelabe Under counter design and 
floor mounted models with stamless steel work table 


top Filters Cextea) te prevent secatched and pinholed 


thee gative 
Sell your condensing unit! Syetems for drinking oF 
processmg water comple tely packaged with pump CONDENSERS a i 4 cheres | * 
coutrels, vour condensing unit factory installed a . ne ‘i i 
Tretes! | Pectaeet taparities » 100 gp h storage 5-150 gal. bilter- sare one mere — hotels, schess, cofeterios | 
Corewleting Chitted Water System and Rectifier Dechlorimaters (extra! te insure taste . and institutions of every type are turning to the 
fre parkling wate Any type... brazed . Crimp- famous P-H Line for refrigerators that will 
ed... clean... tight .. . high- stand up ond take it, yeor after year! Choice of 
est quality ... prompt service 51 Reach-In Models trem 20 to 90 cv. Ht. co- 
. low cost. 


Sell your condensing emit «ih 
remete model for new and 
replacement jobs all applea 
tiene (apa ities 10-1000 gp ho: 
nteorage oo gal Pilters, 
Reeteher Dechbortnitern: avail 
able for all stee 


WRITE FOR DETAILS 


sean: PUFFER HUBBARD MFG. rc 
GRAND HAVEN. MICHIGAN 


|| FILTRINE MANUFACTURI PA oe igs 
NG COMPANY - BROOKLYN S - NY t  penesat deinen : a Reach-in =e ery Cebinets — ng Coolers — — 


“Water Coolers and Filters ter 40 Years” emer sainsenhiell 


Write for catalog and Specification Guide 
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What's New 


When requesting further information on new 
products, please use “Information Center” form 
at bottom of page. 


Device Adds Deodorizer to Conditioned Air 


——KEY NO. 8-1010———— 
NEW YORK CITY—A “Gyrostatic 


Evaporator” that introduces’ the 
“Alireactor” deodorizer directly into 
air conditioning systems has been 
announced by the Correctair Div. of 
Boyle-Midway Inc. here. 

Correctair makes both the evapo- 


rator and the deodorizer. The latter 
recently has had its name changed 
from “Renovair’ to “Aireactor” to 
more closely identify it with the re- 
sults obtained, according to Roy 
Chandler, manager of the Correctair 
Div. Aireactor is a chemical odor 
neutralizer that is said to neutralize 
the molecules of the offending odor 
and produce a fresh air effect. 

Liquid Aireactor is vaporized di- 
rectly into the air conditioning unit 
by the Gyrostatic Evaporator. The 
Gyrostatic Evaporator measures 10 
by 5 by 4 in. and is generally placed 
in the air conditioning duct on the 
discharge side of the fan, Chandler 
said, 

It is activated by the air stream 
in the duct. With the Aireactor liquid 
properly applied, in a system up to 
25,000 c.f.m., it will convert the air 
in any stuffy or odorous premises to 
a fresh, odorless atmosphere, Chand- 
ler declared. 


nee ee es ee 


KEY NO. B-1011 
LOS ANGELES—-Now being of- 
fered by Utility Refrigerator Co. 
here is a self-contained florist dis- 
play refrigerator (model FLO-99) 
available in either black or white 

Features include two _ full-vision 
doors with Thermopane glass and 
chrome-plated hardware, large double- 
glazed “picture” window, and a gal- 
vanized steel floor extending upwards 
3 in. on the sides. 

Among others are a floor drain to 
earry away spilled water, slimline 
lights installed vertically between the 
window and each door, and adjust- 
able plate glass shelves against the 
back wall. 

Both exterior and interior are of 
rust-resisting steel with high-baked 
“Dulux” finish. Three-inch-thick fiber 
glass insulation is used. 

Refrigeration is 
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Servel air-cooled, 115-volt, 60-cycle 
“Supermetic condensing unit com- 
bined with a forced convection ceil- 
ing-type coil. 

Exterior dimensions are: width, 99 
in.; depth (with doors), 39 in.; and 


height, 82 in. 


Whats New 


products. 
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DETROIT 26, MICHIGAN 


Table Model Clothes 
Washer Weighs 12 Lbs. 


KEY NO. B.1012 


NEW YORK CITY--A table model 
clothes washer that weighs only 12 
Ibs. and measures 14% in. high, 9 
in. wide, and 11‘, in. long, is being 
offered by Monitor Equipment Corp 

Model 2, the table model, has the 
same aerator action as the company’s 
floor model washer. It propels air 
and soap through the clothes, which, 
according to the company, is the 
quickest washing action known 

The stainless steel tub is 104 in. 
deep and holds 4 gals. of water. To 
operate, fill the tub with water, add 
soap, and plug in. It operates on 115 
volts, 60-cycle, a.c 

Available accessories include a 
filler hose with molded bell end for 
attachment to a faucet, syphon pump 
for emptying which is available with 
universal adapter and snap-on fitting 
for faucet attachment, and a 10-in. 


safety wringer with 2',-in. rolls. 
is said to 


The washer hold 12 


diapers, or a single bed sheet, or 2 
men's shirts and 2 rayon slips at one 
time. Washing time is from three to 


five minutes. Several batches can be 
washed without changing the wash 
water, the company says. 


Water Cooler Supplies 

3 Different Fountains 
KEY NO. B-1013-——— 

EAST SPRINGFIELD, Mass... An 
electric water cooler that supplies 
fresh cold water to as many as three 
different drinking 
fountains has been 
developed by the 
Westinghouse 
Electric Corp. Ap- 
pliance Div. here 

H. F. Hildreth, 
manager of the re- 
frigeration special- 
ties department, 
reported that the 
new unit was de- 
signed for remote 
installation, with 
the cooler being 
used as the cen- 
tral source of cool- 
ed water supply 


“This new type 
of cooler,” Hildreth noted, “can dis- 
pense cold water continually to as 


many as three conveniently arranged 
wall fountains on the same level, 
above, or below the main cooler.” 

The cooler can be used in any lo- 
cation where there is a need to save 
valuable floor space. It is a com- 
pletely packaged cooling unit with an 
hermetically sealed refrigeration sys- 
tem which is covered by a five-year 
guarantee, 


DISTRIBUTORS: 


3 Unvented Gas Heaters 


KEY NO. B.1014—- 


CLEVELAND Three un- 
vented gas space heaters, all radiant 
models, are now in production at Per- 
fection Stove Co 

The model X16 is a 16,000 Btu. 
heater, model X22, a 22,000 B.t.u., 
and model X30 a 30,000 B.t.u. heater 

These heaters have smooth rounded 
corners and are finished in mahogany- 
blend porcelain enamel. Front louvers 
and interior baffles that direct heat 
downward, result in warm floors 
wherever the heater is used 


new 


The burner has three orifices for 
use with any gas 
All models are factory equipped 


for manual control. However, a spe- 
cial pilot burner and other controls 
are available to equip the heaters for 
fully-automatic operation 


Planning to take on a 


new line of home freezers @ 


woo WILSON 


Here is the most complete freezer line on 


the market today. There’s a model, a size, 
a type for any customer . . . 
tomer. What’s more, Wilson Freezers have 
the features, the quality, the dependability 

. AND THE 
sales easy. 


WILSON REFRIGERATION, 


for every cus- 


PRICE ... to make 


Smyrna, 


Look into Wilson. 
Dealers and Distributors say their Wilson 
Franchise is the most valuable thing they 
own 


Learn why Wilson 


A few wholesale Distributor Fran- 


chises are still available. 
For complete details and availabilities 
in your area, write, wire or phone. 


INC., 101 Glenwood Avenue 


Delaware 
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LEFT. Smell private dining room on the 

second focr of Eaton Monor is cir condi- 

honed by streomiined | ton capacity Frigid 

ove room ol conditioner instotied in the 
window 


RIGHT Teo moin dining rooms on first floor 
ore cooled by this Ston Frigidaire seif- 
conta:ned arr 4 ar 9 of 
ducts provides three discharge grilles, dis- 
charging cool, fresh, fitered oir 


BELOW. The Frigideire J-ton self-contoined 
ow conditioner, left, reer, and another one 
lke i, ot shown, increcsed potronege in 


totor Manors Ouch In 


to 100% 


sandwich shop vp 


& 4 ao ss + 
‘Progressive’ Air Conditioning 
Using Packaged Equipment To Cool Restaurant In Old Home Gave 
Owner Opportunity To Purchase Units as His Business Grew 


HAMILTON 


Ohio <A graphic ox 
ample of “progressiv: air condition 
oy where unte are added at the 
convenience of the customer can be 
found in the Baton Manor restaurant 
| 1803 Erie Highway here 

Owned and operated by Walter P 
Maton, Baton Manor serves about 500 
‘boners per day during the week On 
weturdaye and Sundays thie figure 


early doubles 
For example 
aeohend. it 


during @ normal 


is standard to serve be 


tween 1.000 and 1,200 apecial Bunday 
dinners In aetditien, throughout the 
A web from the kitchens of Eaton 
Manor go approgimately 2,000 pre 
pared lunches to workers in surround 


vw tactorios Them lelivered by 


ik at 


hur Ntione 


Paton Manor takes its name partly 

n ite present wher and partly 
from the palatial old mansion house 
cupies. The stately structure was 
erected as a residential dwelling back 
the dave when ar conditioning 


was considered by builders 
stuff dreams are made of 
Because other type systems would 
have required costly building altera- 
package-type air conditioning 
equipment proved to be the most eco- 
type Moreover, 
it gave Eaton the opportunity to pur- 
by progressive 
steps, improving as he went along 
In reality, the Hamilton restaurant 
man operates two separate food serv- 
ing operations. At the rear of the old 
mansion, but facing the Erie High- 
way, is a large, modern, concrete- 
block addition which the 
Duck In” sandwich shop and soda 
specializing in lunches and short 
orders 
This addition also houses the large, 
modern kitchen, which serves six din- 
ing and banquet rooms located in 
the older main structure, together 
with the offices of the establishment 
All told, the Eaton Manor 
dining establishment, with the excep- 


as the 


thona 
installation 


nomical 


cane his equipment 


houses 


bar 


entire 


by James J. LaSalvia 
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Husiness News Publishing Os. 
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K-2, $2.00 cach, 


| COMPLETE SERIES! 


A modern series of 3 simplified, practical training 
| manuals and reference books to help you with the 
layout and installation of comfort air conditioning. 


The Key to Air Conditioning gives you a whole picture 
of comfort air conditioning in crystal clear language. 
It gives immediate answers to almost every problem 
in layout and installation. It covers the important 
details that add up to larger profits on your air 
The author, James LaSalvia, is 
an experienced engineer of 30 years with extensive 
background in teaching and writing. 


of air 
methods of 
requirements, ce 
conditioning, 

distribution 


included with beok 


metal 
} (eieing methods, problems of design) ; 
heat trans 
| problems and tables for 
| cooling 
eclection of cooling coils, expansion 
valves, RL and water cooling coils 


MANUAL NO K.5—-General discussion of 
heating systems; selection of heating coils 
(air friction, condensation); deseription 


condensers. 
controls; 


and operation of evaporative 
water cooling towers; automatic 
piping refrigerant, water, and steam; 
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tion of the kitchen, is air conditioned 
by eight separate packaged Frigid- 
aire units of varying sizes, but with 
a combined refrigeration capacity of 


17% tons. There is approximately 
6,000 sq. ft. of floor space included 
in the air conditioned area 


SANDWICH SHOP COOLED 


It was in the “Duck In” sandwich 
shop that Eaton installed his first 
package air conditioners. H. Thomas 
Yandle and Howard A. Pearson, of 
the Allied Refrigeration Co., Frigid- 
aire commercial refrigeration and air 
conditioning dealership in the Hamil- 
ton area, worked very closely with 
Eaton in setting up the progressive 
air conditioning program for the es- 
tablishment 

Two Frigidaire 3-ton package air 
conditioners were installed, one in 
either end of the sandwich shop, back 
in 1948 During the first year of 
operation, Eaton kept close tabs on 
his books. At the end of what he con- 
sidered a “test” period, Eaton found 


that his volume of business in this 
single dining room had increased 
by 100% 


“Although it is common knowledge 
that air conditioning improves busi- 
ness," Eaton declared, “I was amazed 
with the results that my records re- 
vealed. Obviously, the comfort factor 
for customers made the difference.” 

In hot, humid weather, cool, fresh 
air relaxes diners, whets their appe- 
tites, causes them to stay longer and 
order more food 


MAIN DINING ROOM AND 
BANQUET HALL NEXT 


Having proved the advantages of 
air conditioning in the “Duck In" to 
his satisfaction, in 1950 Eaton and 
the Allied Refrigeration Co. turned 
to equipping the main dining and 
banquet rooms in the older part of 
the structure. 

Once more, the use of Frigidaire 
self-contained equipment proved the 
least expensive way to do the most 
effective air conditioning job 

Two large main floor dining rooms, 
connected by a large doorway, are 
cooled by a 5-hp. Frigidaire self-con- 
tained unit. The air conditioner was 
installed near the connecting door, 
and a short duct from the air distri- 
bution hood carries cool air to six 
discharge grilles, three for each din- 
ing room 

A similarly-designed 3-ton capacity 
Frigidaire self-contained air condi- 


tioner supplies cool air for two 
amaller dining rooms also located on 
the first floor 


However, this unit was installed in 
the basement below and air is brought 
to the two dining rooms by short 
ducts. Thus, valuable floor area was 
not sacrificed in the main dining area 
on the first floor 

The compact package units are 
well-suited for the Eaton Manor cool- 
ing job, both from a capacity and in- 
stallation standpoint. They were 
moved into position easily and quick- 
ly, requiring only simple plumbing 
and electrical connections 

In order to reduce the operating 
costs of the two 3-ton capacity air 
conditioners in the “Duck In” sand- 
wich shop and the 3 and 5-ton units 
serving the main floor dining rooms, 
an 18-ton capacity water tower 
equipped with an exhaust duct was 
installed in the basement 

This equipment can reduce water 
bills as much as 98%. In terms of 
dollars and cents, it has been esti- 
mated that the water bill has been 
reduced about $80 per month 

The electrical hookup of this phase 
of the installation presented some- 
thing of a problem in that it was 


necessary to be absolutely sure that 
the tower was in operation when any 
one of the air conditioners was run- 
ning. At the same time, the cost 
of controls had to be considered. 

The system was set up so that 
none of the 3 or 5-ton air conditioners 
will operate unless the tower is first 
placed into operation by a manual 
switch located in the basement. Thus, 
if the tower is turned off at any time, 
the entire system becomes inopera- 
tive immediately. 

The second floor dining rooms and 
offices of the establishment are air 
conditioned by an entirely separate 
system comprised of four Frigidaire 
window-type room air conditioners of 
approximately ‘2 and 1-ton capacity. 

Two of the 1-ton units are installed 
in a large, private dining room and 
another of the same capacity is used 
to cool a smaller private dining room. 
The office of Eaton Manor is equipped 
with a 'g-ton Frigidaire window unit. 

Because the 1l-ton room air condi- 
tioner is equipped with two inde- 
pendent refrigerating systems, “se- 
lective cooling’ is provided. With 
both systems in operation, there is 
the equivalent in refrigeration ca- 
pacity of melting nearly a ton of 
ice per day in the room to be condi- 
tioned. Extremely quiet operation and 
automatic moisture disposal are other 
highlighting features. The cooling 
operation is said to be more economi- 
cal because one or both of the twin 
rotary Meter-Miser compressors may 
be operated, depending upon outside 
weather conditions 

One of the Meter-Miser compres- 
sors supplies adequate capacity to 
cool a room during the night or in 
temperate weather. However, during 
extremely hot days, both can be op- 
erated simultaneously to cope with 


Do you need a single phase starter 
that can take it? The Bulletin 709SP 
solenoid starter is your answer. Its 
double break, silver alloy contacts 
never need cleaning or dressing. Its 
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the increased air conditioning load. 
Air is circulated at a rate of 300 
c.f.m., and the ventilating control 
will admit fresh outside air up to 
50 c.f.m. 
85% BUSINESS INCREASE 
REPORTED 


Having used this equipment for an 
entire season, Eaton reported an 85% 
increase in the business of his first 
and second floor dining and banquet 
rooms. 

In addition to increasing his busi- 
ness, Eaton noted a number of im- 
portant advantages of self-contained 
air conditioners of this design. 

First, they can be installed with- 
out expensive building alterations 
an important factor in air condition- 
ing older-type existing buildings. 

Second, the installation of the 
equipment did not interfere with the 
feeding operation. 

Third, the initial cost of the equip- 
ment was much less than other type 
air conditioning machinery. 

Fourth, the very nature of the 
system provides effective “zoning,” 
an important factor in reducing op- 
erating costs. Moreover, the self-con- 
tained equipment was installed pro- 
gressively, as desired by Eaton. 

Eaton is a veteran restaurateur, 
having been actively engaged in the 
food service business for 26 years. 
He has been operating Eaton Manor 
since 1947. 

There are about 68 persons, includ- 
ing kitchen crews, waiters, and other 
attendants, on the job at Eaton 
Manor. A large, hard-surfaced park- 
ing lot, adjacent to the Erie Highway 
and surrounding the establishment 
on two sides, is available for the con- 
venience of customers. 


simple, efficient mechanism will hold 
in during line voltage fluctuations. A 
starter you can install and forget! 
Write today. Allen-Bradley Co.,131 

S. First St., Milwaukee 4, Wisconsin. 
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Room Coolers Might Be Sold 


‘Fortune’ Tells How a Dream of ‘Miles and Miles of Little Boxes In Windows’ 
Might Come True with Imagination, Doorbell Ringing, Sound Sales Story 


NEW YORK CITY—In a “parable” 
calied “How Eddie and I Cleaned 
Up,” Fortune magazine suggested the 
opportunities that exist for the air 
conditioning industry—if home units 
“are regarded as a mass market, not 
a luxury item.” 

The story started with “Arthur” 
explaining why a long-time associate, 
“Edward K. (Eddie) Lembecker,” 
quit his job as sales manager of 
“Consolidated Pump.” 

“For a man that had been 15 years 
in the front line (he headed Sweep- 
O-Lux’s midwestern area) it was 
tough to take all that paper work 
and pushing around they gave him,” 
Arthur related. “The new crowd of 
executives rode him because he 
wouldn't give up his old-fashioned 
ideas about selling and understand 
the sales-engineering concept.” 


Found! Virgin Territory 


Arthur continued: “Just about this 
time he and I happened to be walking 
down the street around Rittenhouse 
Square. Suddenly he grabs me and 
points to a row of apartment 
houses. .. . He points to an air con- 
ditioning box sticking out of a win- 
dow. So what, I asked. 

“Don't you see, Arthur—there’s 
only one... . Tell me, Arthur, any 
one ever actually try to sell you one” 
Call you up? Come around to see 

> 


“A sort of private smile began 
spreading over Eddie's face as he 
gazed at the row of apartment houses 
stretching off into the distance. I 
know this character and I know what 
he was seeing . . . miles on miles of 
little boxes sticking out of windows, 
all of them put there somehow by 
Edward K. Lembecker. 

“*We'll ask people to buy them!’ 
he exclaimed. “That's what we'll do. 
We'll sell them door to door... - 

“Right off we stop around to see 
how good a selling job appliance deal- 
ers were doing on air conditioners. 
We were delighted. They just couldn't 
have done worse. 


Just Try To Buy One 


“If you badgered a floor salesman 
hard enough, he'd break down and 
let you have one (if, of course, you 
forked over an extra fifty bucks for 
the privilege of having the firm stick 
it in your window). .. . As for ac- 
tually going out and suggesting that 
somebody buy one, I think those guys 
would practically collapse at the idea. 

“That was enough for Eddie. With- 
in a week he told Consolidated he 
was leaving, and I did too.” 

What the pair planned to do was 
buy an appliance store as a base of 
operations and then go to work on 
Philadelphia, neighborhood by neigh- 
borhood. 

“After 


a preliminary solicitation 


(‘Our engineers will be in your neigh- 
borhood this morning, Mrs. Jones .. .') 


mild steel 
EVAPORATORS 


Across-the-top or U types... 
mild steel... galvanized... 
super finished . . . standard 
models... prompt service... 
low cost. 


WRITE FOR DETAILS 


RUDY Manufacturing Co. 


Specialits ” 
Manufacturing Evaporators and Condensers 
 DOWAGIAC, MICHIGAN 


we'd send two-man crews around to 
install conditioners on a ‘trial’ basis,” 
Arthur went on. 

“Generally, this would be in the 
morning. Then that evening, or the 
next one, our salesmen would call 
to burn through the sale 

“The rest would be pretty much 
standard direct-selling technique 
10% down payment, 24-month pay- 
ment plan-—and we'd work each cus- 
tomer for another three to five leads. 

“None of the makes were as cheap 
as Eddie thought they should be for 
good mass selling, but if we concen- 
trated on the third-horsepower model, 
the standard list of $229 was low 
enough for us to edge into the low- 
income group 

“It would be a pretty expensive 
selling operation, so we couldn't give 
away any markup. But it would be 
a clean deal. There would be no 
‘pack’ on the credit plan, and by 
working on a mass basis we'd cut 
delivery cost enough so $240 would 
cover the whole deal.” 

Eddie got two former direct-selling 
associates to agree to join the firm. 
With them as the hard core he and 
Arthur would build a sales force 
through local recruiting. 


Problem of Capital 


Although Eddie and Arthur had 
$33,500 between them, enough to get 
started in a store, they needed more 
money for warehouses, trucks, in- 
stallation men, and a big sample 
stock. But everybody thought they 
were crazy; the banks wouldn't talk 
to them. Finally, however, a lumber 
yard owner agreed to put up the 
extra $30,000 provided the pair, at 
the end of 60 days, could convince 
him they had a workable proposition. 

“Now,” Arthur said, “we had to 
find out how to sell the damn things. 
Eddie hadn't sold direct for 18 years, 
but he knew one thing--the way 
people had been selling them was all 
wrong. The mechanical features 
should be only incidental; to make 
a success of it, he figured, we would 
have to make the air conditioner a 
part of the American Way of Life. 

“‘We're not going to sell air con- 
ditioners, Arthur,’ Eddie explained. 
‘We're going to sell Happiness.’ 

“Just how, we weren't sure. To find 
out we picked on the Frankford sec- 
tion up in North Philadelphia; it’s a 
perfect area for direct selling —solid, 
home-owning people and lots of new 
developments. 

“It wasn’t much trouble to get our 
initial stock of air conditioners 
placed with what seemed to be typi- 
cal prospects. Then we set out, the 
two of us, to see how to close the 
sales.” 


Closing Techniques 


The first call was awful. On the 
second, Eddie tried out the coolness 
angle on a couple: 

“He starts talking of how bad it 
is to wake on a muggy, clammy 
morning tired and listless, and the 
bedclothes soaking wet. How much 
does it cost, they want to know, a 
| little belligerent. 

“Eddie says he was just coming to 
that. How absolutely priceless, he 
goes on, is that sense of well-being 
when you get out of bed relaxed and 
refreshed . . how air conditioning 
brought not only more health but a 
whole new dimension, as he put it, 
of family happiness. 

“They're still a little resisting, but 


| & 
TYPHOON 
FRANCHISE 

IS PROFIT INSURANCE 


| w Air Conditioning 


Air Conditioning Units 
1%-20 tons 

Multi-Packaged Systems 
Up to 60 tons 

Prop-8-Temp Heat Pumps 
2-20 tons 


” A, 


Packaged Water Chillers 
TYPHOON AIR CONDITIONING CO., INC. 
794 Union Street, Brooklyn 15, N. Y. 


a 


then Eddie goes on about the price 
being $2.17 a week, and that if they 
are the kind of people who feel their 
health is worth that much—the price 
of ‘Cokes and smokes'-—-well, all they 
have to do is nothing. A small down 
payment of $24, and the conditioner 
stays 

“But this was no sale, too. Eddie's 
timing had been off (he got to price 
too early).” 


From Cold to Hot 


The next time Eddie starts in on 
the heat angle: “Dull brown haze 
over the roof tops steaming, 
gooey asphalt . . . burning soles .. . 
clammy shirt sticking to your back. 
It was only April but it was July in 
that room, and before Eddie's done, 
the prospects are practically beg- 
ging for the mercy of a conditioner. 
Sale 

“On the fourth call, he takes his 
first crack at the health theme. It's 
a woman with asthma—wheezed 
like a vacuum cleaner—-so Eddie 
picks this up, and rings in some 
points about allergies and pollens. 

“By this time we have some charts 
made up which show all the terrible 
things that happen to your insides 
without air conditioning . about 
the overload on a person's personal 
cooling system when the tempera- 
ture gets over 75. 

“Eddie drove this home by the way 
he looked at the fan she had on her 
table. Stark horror was on _ his 
rr 

“By the way, he asks, did she ever 
suffer from intense backache? She 
Says no, why? Eddie looks darkly at 
the fan and opens up on the no-draft 
angle. We refined this to a T and 
used it to beat down the old myth 
about air conditioning giving you 
colds before the prospect even 
brought it up. 


Filter Gimmick 
“When we got around to seeing 
what sales appeal we could get from 


the filter, Eddie tried out a new gim- 
mick. As soon as we got in the door, 


he carefully spread a newspaper out e 


on the floor. He took a little sack out 


of his pocket, held it over the news- 


paper, and then paused dramatical- 
ly Finally, he turns this sack 
upside down. Out onto the newspaper 
falls a dirty mess of soot and grit. 


“*This is what your lungs inhale 
in a single year.’ He lets this hang 
in the air a minute. ‘Unless your 
breathing air is purified by the filter 
action of our conditioner.’ 

“From this it was a quick jump 
to the cleanliness theme. . Even 
before he got around to the joy-of- 
living theme, she was ready for the 
close. 

“But not her husband. He couldn't 
have been less interested in the soot 
problem, and was just about to queer 
the whole deal when Eddie started 
questioning him and brought out that 
the guy himself worked in an air 
conditioned office. 

“Eddie had him on the ropes in no 
time. .. . He just pointed out that in 
as much as Mr. Smith was intimately 
acquainted with air conditioning, he 
was in a far better position than the 
average person to know what it 
would mean to a housewife all during 
the day. 


The ‘Service’ Angle 


“It's the service that counts,’ 
Eddie told me as we were walking 
® away. ‘It’s the only way, Arthur. 
These high-pressure fellas never seem 
to understand.’ 


“Well, over the next few days we | 


found more ways to provide service 
than you would ever dream of. 
Kids . . 
in the house. Baby's health... .” 


Redmond 


MicroMorors 
p / 


“ONE OR ONE THOUSAND” 


74 different models in stock 


FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 


MARVIN L. “FERGIE” FERGESTAD 


2120 S$. Lyndale, Dept. A, Mpls. 5, Minn. 


. old folks and in-laws living | 
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ROOM COOLER 
NEWS 


It takes more than just a good product 


to make people 


realize they really need that product. This “parable” on selling 
room coolers, reprinted in part from the July, 1952 issue of 


Fortune magazine suggests 
salesmen. 


the 


opportunities that exist for 


Then the pair stumbled on to what 
was to be maybe the most important 
sales angle of all. This happened on 
a call to a “Mrs. Edwards” in her 
pretentious ranch house 

Eddie told Mrs. Edwards her name 
had been given to him as one of a 
select few who were interested in 
the finer things of life. 

“The trouble was,” Arthur related, 
“it turned out that the finer things 
of life for Mrs. Edwards didn't in- 
clude an ‘ugly brown box’ sticking 
out her window 


“There was an uncomfortable 
pause. Then suddenly Eddie starts 
smiling at her... . ‘Frankly, the aver- 


age person likes the brown, But for 
those with taste and flair for modern 
design, Mrs. Edwards, we have found 
that the box should be made an in- 
tegral part of the exterior color 
scheme.’ 


The Custom Touch 


“She perks up at this and Eddie 
goes on to explain that we want to 
custom-tint the outside box to match, 
with no extra charge, of course... . 

“The way this added feature final- 
ly worked out, it only took one of 
the warehouse boys a few minutes to 
spray on whatever color the customer 
might want--and the talking point, 
believe me, was wonderful. But this 
° wasn't what Eddie was really 
excited about. 

“Don't you see, Arthur, we've been 
playing down what we should be 
playing up. The box! We'll make it 
a symbol of better living——like tele- 
vision aerials.’ . . 

“He figured that the more boxes 
along the street, the more the pres- 
sure on the customer to buy; on ac- 
count of the way those row-house 
blocks were set up, a guy that 
wouldn't sign up for one would feel 


Here is the handsome new model of 
the Marsh “Serviceman"”—the instru- 
ment that for many years has been 
recognized as the handiest and best 
testing thermometer. Simply pull out 
the five foot length of tubing from the 
back of the case (see cut), then run the 
bulb to point of measurement. Read- 
ings are made as they should be: with 
door closed. 

The single scale type illustrated is 
available in ranges of —10° to 
+100° F. and —40° to +650° F,, 
adequate for any cold box testing. 

| Deluxe | in same temperature 
ranges has two added scales showing 
corresponding pressures of Freon —12 
and Freon —22. The Marsh Recali- 
brator, easily accessible in back of reel, 
enables you to keep this 
instrument accurate at 
all times. 

And don't overlook 
that handy little pocket 
thermometer, opposite 
..- highly accurate; easy 
to read; furnished with 
| swivel clip to hang it in 

refrigerator or clip it in 

your pocket. 


Pocket 
thermometer 


like a tightwad, behind the times, 
etc. 


“Furthermore, he'd sure think 
twice before he reneged on the pay- 
ments. With that great big box out 
front for all the neighbors to see, we 
had the best credit enforcement de- 


vice ever handed the direct-selling 
profession.” 

But Eddie and Arthur still didn't 
have the money they needed. The 
lumberyard owner pointed to their 
sales-to-calls figures only one out of 
four calls 


Eddie explained that the program 
had been only the pilot stage but that 
now “we were ready to go into 
high.” 

Could the pair sell four out of six, 
the lumberman wanted to know, tak- 
ing any six leads he picked out at 


random. The challenge was accepted 
and met 
“The rest is merchandising his- 


tory,” Arthur concluded. “We got the 
money, the warehouses, the crews, 
and by the time the hot weather 
really hit, we had 25 air conditioner 
engineers out ringing doorbells. A 
month later we got a radio program 
under way 

“You might think all this hurt the 
other appliance dealers. Not a bit 
of it. The funny part was that soon 
they started getting a lot more busi- 
ness on conditioners themselves, and 
some of them actually got off their 
rears enough to put on outside men 
and copy us 

“I don’t mean to say our job was 
easy getting salesmen and training 
them is still one awful headache but 
if you don't think we've done well, 
just take a look out of your train 
window when you're going through 
North Philadelphia next time. There 
it is-Eddie’s dream come true, miles 
and miles and miles of little boxes.” 


Something new, something far beter 
... that is the story of these extremely 
accurate testing gauges. They are 
dressed in handsome polished brass 
cases with giass crystal and knurled 
screwed ring which gives quick access 
to the “Recalibrator” to keep them 
always accurate. Retard scale on 30” x 
200 ib. compound gauge gives close 
reading in important testing range. 
Both the compound and the 0-300 Ib. 
pressure gauge have knife edge point- 
ers for use on manifolds and other 
testing operations. Note aiso the four- 
scale corresponding 
temperature gauge, 
opposite, with 
three extra color- 
differentiated scales 
covering sulphur 
dioxide, methyl! 
chloride and Freon. 
Made in ranges for 
all requirements. 
All testing gauges 
have 21” dials. 


See your jobber about Marsh Testing 
Instruments, or write for facts. 


testing gouge 


MARSH INSTRUMENT CO. Soles offilicte of Jas. P. Marsh Corp., Dept. 0, Skokie, tl. 
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and their solution 
by Paul Reed 


Refrigeration Problems 


For Service and Installation Engineers 


Paul Reed 


waye that he 


. 2 * and bl ut ll of th 
Water In System - - reft bate Pace ms ; Pon 
. 
A Review 


can do thi 


ay atem 
deep acuum on the system and 
baking, by passing large 
amounts of dry air through the sys 


either by 


ter or by double-dehydration, com 
} ent da gerants the pletely dry out the system. Then a 
bre ca Kulene-131, and fresh charge of dry refrigerant is 
hy } ! unlike an put int the syste 
sa ' hhowide will ab This is an expensive method, if 
wate Pherefor any the system is large and a large 
raat that is ieft in the amount of refrigerant is biown out 
gerating vate before t s and waated In amall systems, such 
stged ri anner gets into as household refrigeration in which 
er after harged ot the harge of refrigerant amounts 
‘ on ‘ the system as to only a pound or so it may be the 
' heapest way, for the cost of the 
‘ mh tl ler refrigerants oat refrigerant may be leas than the 
Il abeort ery ttle water, the de sbor and material spent in trying to 
ant the wate around the sevaten aave t However, method No. 2 will 
en the water ateikes « place in the probably have to be used in addi 
that ler than 32 the thew Anyway 
‘ arried ft th refrigerant 
. DRIER WITH A GOOD 
) fir " the expansior DESICCANT 
alive spiila tut r float valve 2 In this method, the refrigerant 
r sauter freemen there and inter » left in the system, but the water 
th the a f the expanasiot in it is separated from the refrigerant 
sive flere al nd partially of and held. ao that it does not circulate 
tire tope up the ilve orifice or with the refrigerant. It is thus pre 
‘ ary tubs vented from reaching the expansion 
U frigera ‘ m longer cil slve, capillary tube, or other part 
st refrigera stops and the of the system that is below 32 
engine alled It ia where it can freeze 
in ot diffieult for him to reoog This is done by putting 4 separate 
he atime { he trouble but container (known as a drier or dehy 
ret ? ol nied with the neces drator) somewhere in the system 
ty f thawing it the valve of where the refrigerant must circulate 
ipiillary tube #o that qireulation of through it ‘(usually in the hquid 
he refrigera resumed and refrig line, but sometimes in the suction line 
eration * restored and sometimes in the line between 
rh miy temporary, for soar the expansion valve or cap tube and 
perhay auth + few minutes, the the evaporator) 
sive oF cap tube again freezes The This drier is filled with some solid 
wr eng ist, therefore, do material (known as a desiccant or 
smething to prevent a re-oeccurrence drying material or drying agent) 
f the frees » There are three that has an “affinity” for water more 


"I'm trigger controlled for 
faster, easier soldering — 
brazing — melting" 


“tme-out 
adjust 


Torch-o-matec saves time 

Ju t pull the trigget 
and a:w-acetylene gas auto 
matically ignites release 
tower and gas shuts off 
imstantly. No hazard from 
open flame when not in use 
One-hand operation with no 


to light up and 
Pays for itself many 
times over mm savings and 
convenience. Three sizes of 
tubes and nozzles take care 
of any job. Fits your present 
equipment. Write for com- 
plete details 


Saves gas! 


OLALERS WANTEO, Some territories still open — act now! 


VELOCITY POWER TOOL COMPANY 


7805 Thomas Boulevard . Pittsburgh 8, Pa 


dependable 


accurate 
available for more than 4,000 replacement 
installations—for domestic refrigerators 
milk coolers, water coolers and 
commercial units of every type 
They're the first choice of expert 
refrigeration men everywhere 


than for the refrigerant. It extracts 
from the refrigerant as 
through, and holds the 


the water 
they pass 
water 
The desiccant can only hold so 
much water, so the amount required 
and the size of the drier, depends 
there is in 
large the sys- 


upon how much water 
the system, upon how 
tem is and how much refrigerant it 
contains, and upon how dry the re- 
frigerant must be The refrigerant 
much drier for a low tem- 
system ‘ice cream cabinet 
than for a higher tem- 
(a vegetable case) 


must be 
perature 
or ftreezer) 


perature system 


TIME-PROVEN DESICCANTS 


materials that 
affinity” or preference for 
chemists know dozens of 
them and use them in various chemi- 
cal processes But so far, there are 
three known and in use today 
been time-tested for use in 
silica gel, ac- 
calcium = sul- 


There are many 
have this 
water 


only 
that have 
refrigerating systems 
tivated alumina, and 
phat« 

Why, out of all the known desic- 
these three the only ones 
suitable” To answer this, 
what we expect of the 


cants are 
that are 
let us examine 


desiccant 


CAPACITY 


want it to take up a good 
so that the drier will 
not have to be very large; that is, 
the desiccant must have a retatively 


A We 


deal of water 


large water capacity 

This is probably not as important 
sometimes think, for even in 
a freezer charged with 5 Ibs. of 
Freon-12," for example, just a few 
drops of water are enough to cause 
4 freeze-up. A few ounces of any 
vf the three desiccants named above 
ire enough to hold a few drops of 
there is little difference 
desiccants one way or an- 
amount of desiccant that 
used 


is We 


water 0 
bet weer 
other, in the 


must be 
EPRICIENCY 

B. Some desiccants are able to 
get the refrigerant dryer than some 
of the others, that is, down to a lower 
percentage of water. This is called 
the “efficiency” of the desiccant, and 
is somewhat different from its “ca- 
pacity Efficiency is especially im- 
portant in low temperature installa- 
thons 

Any one of the three desiccants 
named above is capable of drying 
the refrigerant to a low enough per- 
centage of water, even for tempera- 
tures far below 0°, provided, that the 
desiccant is itself dry when put into 
the system 

If it is carelessly handled, it can 
take up enough water just from the 
air to make it almost worthless to 
dry out the refrigerant. Care must 
be used in the handling of any desic 
cant to keep it dry before using it 


SOLUBILITY 


Cc There are numerous materials 
that would be suitable just from these 
first two requirements, but they are 
not practical for other reasons. For 
one thing, the desiccant must not dis- 
solve if there is considerable water 
in the system. We want to take the 
water out of the refrigerant and keep 
it out. If the desiccant dissolves, it 
can leave the drier, and the solution 


Theres always one thats betler...and in controls i Ranco!/ 


One just can't be blind to the fact that Ranco 
controls are the most widely used in the 
refrigeration industry. And the reason is simple 


Ranco controls are 


OCTOBER 6, 1952 
gets into the _ refrigerant Even 
screens, filters, or felt pads, cannot 


stop a solution 

A good example of a desiccant that 
dissolves, is calctum chioride. It dis- 
solves into water, just as sugar or 
table salt does, and the calcium 
chloride brine goes right into the re- 
frigerant and circulates with the re- 
frigerant. It doesn't freeze as the 
water would, but it attacks bearings, 
gaskets, seal noses, the oil, and other 
parts of the system. Corrosion, 
sludges, damaged parts, etc., result 

Calcium oxide ‘also known as 
quick hme, unslaked lime, or burnt 
lime) is somewhat similar in action 
to calcium chloride. It was used ex- 
tensively in the early days, but very 
little today 

None of the three desiccants, silica 
gel, activated alumina, or calcium 
sulphate dissolve into the water 
They stay in solid form, especially 
the first two. If there is a great deal 
of water, calcium sulphate breaks 
down somewhat, but it does not go 
into solution, and can be kept in the 
drier by a felt pad or similar mate- 
rial 

It may pass through screens, so a 
drier filled with calcium sulphate 
must be supplied with felt pads, or 
some porous material that will not 
pass fine particles. Silica gel and ac- 
tivated alumina “sluff" a little, that 
is, they powder off a little, but can be 
held with a fine screen. With reason- 
able care, all three of these desiccants 
can be held in the drier 


CORROSION 


Db. The desiccant must be safe to 
use 

It should not form any corrosive 
compounds that damage the system, 
as calcium chloride and calcium 
oxide for example, do. Silica gel, 
activated alumina, and calcium sul- 
phate are satisfactory in this respect, 
for they form no corrosive or other- 
wise harmful compounds 

It should not overheat, when it 
takes up water. Any desiccant, in- 
cluding silica gel, activated alumina, 
and calcium sulphate will heat up 
when the refrigerant first hits them, 
but some chemicals produce enough 
heat to be dangerous 

A good example of this is barium 
oxide. It was tried as a desiccant 
for refrigerating systems, but was 
quickly abandoned after a few ex- 
plosions 

It should produce no 
explosive, or toxic gases when it 
unites with water. We have gone to 
great pains to use only non-flamma- 
ble, non-toxic refrigerants such as 
the “Freons,” so we do not want to 
use some desiccant that may cause 
a flammable or toxic compound in- 
side the system 

Many chemicals have been inves- 
tigated and tried for use as desic- 
cants in refrigeration systems, but 
silica gel, activated alumina, and 
ealcium sulphate are the only ones 
that over a period of years, have 
been found to 


flammable, 


(1) have high capac- 


DOUBLE-TUBE 


25-TON 
CAPACITIES 


Halstea 


More Efficient — CLEANABLE 


SURGE fea 


WATER-COOLED 


COUNTER-FLOW DESIGN 


BESSEMER BUILDING © PITTSBURGH 22, PA. 


ity for water and a high efficiency 
for drying refrigerant to a low per- 
centage of water. (2) take the water 
out of the refrigerant, (3) not dis- 
solve into a liquid that mixes with 
and circulates with the refrigerant. 
(4) not form corrosive, flammable, 
explosive, or toxic compounds 
Ordinarily, these three desiccants 
are used in the drier as crystals, but 
they may be formed into cylinders 
discs, or other shapes. Also, any two 
or even all three of them may be 
mixed or formed together in various 
proportions in order to take combined 


advantage of their individual pro- 
perties 
Another method of preventing 


freeze-up in the expansion valve or 
capillary tube, is to convert the 
water in the refrigerant to a solu- 
tion that freezes at a temperature 
below that of the evaporator 

It has already been mentioned that 
calcium chloride dissolves into water 
to form a brine that is carried along 
with the refrigerant but does not 
freeze at the expansion valve or 
capillary tube. However, this brine is 
formed of water and the caustic 
rosive calcium chloride 

Instead of using a brine as an anti- 


, cor- 


freeze, methanol (methyl alcohol), 
either alone or mixed with some 
other chemical, can be put into a 


system to unite with the water to 
form non-freezing solutions. They 
can do this, but there are two im- 
portant considerations in their use 

1. The desiccants in a drier “like” 
methyl alcohol or methyl! alcohol solu- 
tions more than they do water. So 
when the anti-freeze comes into con- 
tact with the desiccant in the drier, 
the desiccant throws out the water 
and takes up the anti-freeze. 

Thus, the water goes back into 
the system and is free to freeze in 
the expansion valve or cap tube. This 
is the reason why service engineers 
frequently find that freeze-ups often 
become worse instead of being re- 
lieved after an anti-freeze is used. So 
never use an anti-freeze in a system 
if there is a drier already on it. 

2. Methyl alcohol or methyl alcohol 
mixtures can be corrosive to some of 
the materials of which refrigeration 


equipment is constructed, especially 
aluminum or aluminum alloys, of 
which the rotors of some hermetic 
motors are made 
SUMMARY 
First: Take every precaution to 


keep moisture out of the system, both 
during the original installation and 
subsequent service 

Second: If in some manner, enough 
moisture gets into the system to 
cause trouble, blow out all of the re- 
frigerant, re-charge and put on a 
drier, for small systems; or put one 
or more driers as necessary, for 
larger systems 

In the drier, use one of the three 
proven desiccants, silica gel, acti- 
vated alumina, or calcium sulphate in 
the various forms or combinations 
with one another 


Acceptance in the field is rap- 
idly changing to “Demand” for 
these efficient, more economical 
Cleanable water-cooled Conden- 
sers. Owners and service men 
prefer the “new unit” efficiency 
that can always be maintained 
by a simple cleaning process. 
Brass headers are machined 
and brazed. 


Write for Catalog and Prices. 
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(Concluded from Page 1, Column 5/ 
food and beverages and in the cleans- 
ing of cooking and eating utensils 
in all public eating places, in the 
washing of clothes in commercial 
laundering establishments and homes, 
“and in many other fields in which 
the manufacturer has a _ responsi- 
bility to maintain high standards of 
sanitation in his product,” the foun- 
dation said. 


MEMBERS OF COMMITTEE 


Charlies L. Senn, of the Los 
Angeles Health Department, served 
as chairman of the Joint Industry- 


Public Health Committee for the 
preparation of the soda fountain 
standards. 


Other members were A. W. Fuchs 
and J. D. Faulkner of the U. S. Pub- 
lic Health Service, Washington, D. C.; 
Cc. W. Weber, New York State De- 
partment of Health, Albany, repre- 
senting the International Association 
of Milk and Food Sanitarians; C. W. 
Clark, Oregon Department of Health, 
Portiand, and Dr. R. V. Stone, Los 
Angeles County Health Department, 
representing the National Associa- 
tion of Sanitarians. 

Also on the committee were A. H. 
Fletcher, New Jersey Department of 
Health, Trenton, representing the 
Conference of State Sanitary Engi- 
neers; M. S. Hilbert, Wayne County 
(Mich.) Health Department, Eloise, 
representing the Conference of Mu- 
nicipal Public Health Engineers; and 
W. D. Tiedeman, University of Michi- 
gan School of Public Health, Ann 
Arbor, representing the Engineering 
Section of the American’ Public 
Health Association. 


INDUSTRY TASK COMMITTEE 


Cooperating with the joint commit- 
tee was an industry task committee, 
consisting of C. J. Palmer, executive 
secretary of the Soda Fountain Manu- 
facturers Association, Chicago, chair- 
man; A. F. McMahon, Bastian Bless- 
ing Co.; Robert Schneider, Stanley 
Knight Corp.; and Joseph Yuza, 
Liquid Carbonic Corp., who are all 
of Chicago. 

“Heretofore,” the foundation 
pointed out, “manufacturers of equip- 
ment used in preparing and serving 
food and beverages have been faced 
with the problem of complying with 
many different local regulations 
throughout the country governing the 
design of such equipment. 

“In the absence of uniformity, sev- 
eral different models of a single piece 
of equipment, such as a soda fountain 
installation, were often necessary to 
meet varying and sometimes con- 
flicting local requirements. This 
proved costly to manufacturers and 
to purchasers of such equipment. 

“Health officials, whose duty it is 
to inspect and approve such equip- 
ment for local use, also were handi- 
capped in their work by the lack of 
uniformity as to what constituted 
adequate design for clean, sanitary 
equipment.” 

Noting that general agreement has 
now been reached jointly by industry 
and health officials, the foundation 
stated: 

“Because leading health authorities 
and manufacturers representing all 
parts of the country participated in 
drawing up these uniform standards, 
it is fully anticipated that they will 
be acceptable to every state and 
municipal health department. 


Suultery Feunteln Standards -- 


“The present costly confusion will 
be ended as new equipment, designed 
in accordance with the new stand- 
ards, reaches the market.” 

The foundation emphasized that 
the standards apply only to 
new equipment being manufactured 
Equipment presently installed in 
soda fountains and luncheonettes is 
not affected, although it is antici- 
pated that replacement equipment 
will meet the new standards. 

Other industry task committees 
have for some time been working 
with the foundation's joint commit- 
tee in drawing up standards for food- 
service equipment for hotels, restau- 
rants, and other eating places, and 
also on commercial dishwashing 
machines 

Publication of sanitation standards 
is expected to follow later this year 
for these industries. 

The National Sanitation 
tion was established in 1946 under 
the sponsorship of industrial and 
health leaders and other public-spir- 
ited citizens to promote a more 
healthful environment for the Ameri- 
can home and entire community 
through research, education, and 
service in sanitation and cleanliness, 
it was explained. 

Encouragement of the foundation 
to act as liaison between industry 
and health authorities in establish- 
ing uniform equipment standards for 
the food-service industry has come 
from the U. S. Public Health Service, 
the American Public Health Associa- 
tion, the State and _ Territorial 
Health Officers Association, and num- 
erous individual state and municipal 
health departments. 

The bulk of the booklet containing 
the new standards consists of 10 sec- 
tions. In addition to an introduction, 
these sections cover general specifi- 
cations; creamers (ice cream cabi- 
nets when used as creamers); bob- 
tails; refrigerated and non-refriger- 
ated food units; sink sections; coun- 
ters, steps, and platforms; and term- 
inology used in the soda fountain 
industry. 

As an example of the specifica- 
tions set up, the section on bobtails 
is quoted: 


Text of One Section 
Of Standard 


BOBTAILS 
4.00 BOBTAIL: A unit designed for the 
dispensing of carbonated beverages and 


Founda- 


milk drinks; including draft arms and 
coolers; syrup containers and cold storage 
compartment. It has no ice cream storage 


but an ice cream cabinet installed ad- 
jacent to the bobtail is usually used for 
this purpose. 

It may be built either with or 
an integral sink section 

Such a unit when used for 
pensing of food products 
cream and sodas, shall comply with the 
following in material, design. and con- 
struction. 4.01 IF A SINK SECTION is 
constructed as an integral part of a bob- 
tail the SINK SECTION shall conform to 


without 


the dis- 
such as ice 


specifications in Section 8.00 hereof 
MATERIALS 

410 EXTERNAL ENCLOSURE OR 

SHELL: Including the bottom, shall be 


of metal having a rust-resistant coating 
(Paint on non-wearing surfaces is consid- 
ered rust resistant.) 411 The TOP CAP- 


PING or working surface shall be of 
stainless steel, or monel metal (1.02) 
{Editor's note Paragraph 1.02 states 


‘While specific materials are mentioned, 
it is understood that the use of materials 
proven to be equally satisfactory from 
the standpoint of sanitation will be ap- 
proved.”] 

4.12 INSIDE LINING OF COLD STOR- 


TELEVISION + RADIO + HEATIN 


ELECTRIC MOTOR PARTS 
AIR CONDITIONING 
Write for your copy—TODAY! 


“Service doesn't falter when it comes from Harry Al 


The HARRY ALTER CO. Inc. 


f 
17235 AVE. 
134 LAFAYETTE 


NEW YORK 13. N Y 


AGE COMPARTMENT: Shall be 
copper or stainiess steel (1.02) 
4.13 INSIDE LINING OF SYRUP RAIL 
Shall be tinned copper or stainiess steel 
(Le) 

414 SYRUP 
CONTAINERS 


tinned 


AND CRUSHED 
Shall be vitrified china 
stainless § steel monel metal, glass or 
plastic (1.02). Solder shall not be used 
Where welded seams are used. the weld 
area and deposited weld metal shall be 
equally as corrosion-resistant as the par- 
ent material. All materials weed shall be 
free of pits. cracks and crevices 

415 SYRUP PUMPS: All parts in con- 
tact with syrup shall be stainiess steel 
monel metal or dairy metal, and shall 
be smooth and free of pits 

416 BREAKER STRIPS AND 
Shall be of .non-absorbent, 
chip-proof material 

4.17 SOLDER. If solder is used it shall 
contain as small an amount of antimony 


FRUIT 


LIDS 
shatter and 


cadmium, lead zinc or other toxic mate- 
rial as can practicably be used and still 
accomplish its purpose (1.04). [Editor's 
note: Paragraph LO states. “The specifi- 
eation herein for solder is tentative 
pending the results of further research 
of non-toxic solders. } 


4.18 CHIPPED ICE PAN. Shall be stain- 
leas steel, monel metal. tinned copper or 
plastic (1.02) 

4.19 SPOON WELL 
china, stainless steel 


Shall be of vitrified 
monel metal, tinned 


copper or plastic (1.02) 
420 LEGS AND FEET: Shall be of 
readily cleanable metal (1.02) 


CONSTRUCTION AND DESIGN 
430 EXTERNAL ENCLOSURE (4 sides 
and bottom) shall be mechanically bonded 
and all joints or seams shall be sealed 
againat the entry of vermin 
4.31 TOP CAPPING or WORKING SUR- 


FACES: Shall be in one piece: or all 
seams shall be filled and smooth; and 
capping shall be sealed to external en- 
closure. Bend to form front of syrup 
rail shall have a minimum inside radius 
of \ in. All openings over food compart 


ments shall be protected by a raised rim, 


at least %,_ in. higher than the surface 
and above the level to which liquids 
could normally accumulate to protect 
against entry of condensate or spillage 
into compartment 

432 INSIDE LINING (Cold storage 
compartment): There shall be no hori- 
zontal ledges to accumulate debris; all 
seams shall be filled and smooth, and 


every interior angle shall have a minimum 
radius of iy, in 

433 REFRIGERATION If ex- 
posed, shall be finiess type, located where 
they can be easily and thoroughly cleaned 
by brushing. If a blower or fin-type 
evaporator is used it shall be enclosed 
in a housing to protect against spillage 
of food, and to protect food against con- 
denaate 

4% INSIDE LINING 
There shall be no exposed refrigeration 
pipes. Soda and water lines shall be 
mounted on the back wall. Every inside 
corner shall have a minimum radius of 
‘yg in. and all seams shall be filled and 
smooth. The bottom shall be sloped to 
provide complete drainage 

435 SYRUP AND CRUSHED FRUITS 
CONTAINERS: Shall be of open-mouth 
type. and if metal is used all seams re- 
sulting from the joining of two or more 
metal edges, shall be made in such a 
manner that the finished seam is com- 
pletely closed and smooth. Material used 
to close seams shall bond to the parent 
material so that it will not crack or chip 
off. Every inside angle shall have a mini- 
mum radius of \, in. Covers for crushed 


COILS 


(syrup rail) 


fruit containers shall have turned down 
edges, or aprons, built to fit over such 
containers. 


436 CHIPPED ICE PANS: All seams 
resulting from the joining of material 
shall be made in such a manner that the 
finished seam is completely closed and 
smooth. Every inside angle shall have 
4 radius of not less than ly, in. 

4.37 SPOON WELL: All seams resulting 
from the joining of material shall be 
made in such a manner that the finished 
seam is completely closed and amooth. 
Every inside angle shall have a radius 
of not less than \ in 

438 SYRUP PUMPS: The entire pump 
assembly shall be designed so that it 
may be taken apart readily for cleaning 
This is to include all valves and springs 

4381 The assembly below the cover 
shall not have V-type threads. Locking 
devices consisting of threads may be used 
providing the thread is cleanable and all 
surfaces of the thread are plainly visible 
for inspection, and the number of threads 
is limited to two. Limitations regarding 
sharp angles shall apply to threads (2.12). 
{Editor's note 


Paragraph 2.12 states, 
“RADII: All joints shall be smooth, and 
unless otherwise specified, shall have a 


minimum inside radius of 4, in.) 

4.382 The assembly in the delivery tube 
shall not have V-threads 

4.383 The assembly in the delivery tube 
shall not have internal threads and shall 
be so constructed that a cleaning brush 
can be put in one end and pushed through 
the opposite end 

4.384 Tubes shall be designed so that 
a cleaning brush may readily enter one 
end and come out the opposite end 

4.335 When plugs are used at the 
ends of tubes, they shall be readily re- 
movable for cleaning 

4.386 Top plates of syrup pumps shall 
have turned down edges, or aprons, built 
to fit closely over containers 
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(A Special Formula For Refrigeration) 
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Attention Manufacterers of Refrig- 
eration Compressors! fer 
Information on 
This Amazing Discovery 
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| SEALED UNIT PARTS CO., INC. 


261 East i6ist St. 
New York 51, New York 


AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 6, 1952 


A FOOD-FREEZING DEMONSTRATION in Rosenberg, Texas, attracted more than 100 families 


Hosts were Morlin Associotes, distributer for Revco “Chill Cheat 


freezers, ond Shult Motor & 


Appliance Co., Rosenberg Chill Chest dealer, Houston Light & Power Co. furnished home 


service advisors who put on the actual food preparation demonsirotion 
1.) are Marshall P. Jolly and Joseph Margolin, Marlin Associates; Mrs 


W. A. Rogers, vice president and general manager, Morlin Associates; Mrs 
laure Foster, Houston Light & Power home service advisors 
Joe Summer, 


Mrs. 


ond C. A. Melzger 


as 


Pictured below {!. to 
Rhodes, Shult Motor, 
Foy Foust ond 
end Moc E. Vaunatta, 


Marlin Associates 


ek 


fi oe 


; # 


439 BREAKER 
sealed to the top capping and liner below 


STRIPS Shall be 
in such a way as to prevent seepage of 
water, food particles, and debria between 
the breaker strip and the top capping 
or liner 

440 LID 
applied to 


Lid assemblies shall 
equipment as to pre- 
condensate, spilled ice cream, or 
syrup, from falling into the compart- 
ments below. All lid assemblies shall be 
free of cracks and crevices (except for 
leak-proof and drip-proof hinges) and 
shall be built for adequate cleaning and 
sanitizing. Hinged lids shall be readily 
removable 
441 WATER COOLING 
BATH COOLING of water and soda is 
used, then coils shall be accessible for 
cleaning with a brush and there shall 
a readily accessible drain cock or 
plug to facilitate draining and cleaning 
of compartment, the bottom of which 
shall be sloped to facilitate drainage 
4.42 When INSTANTANEOUS COOLERS 
are used. the cooler must be sealed to 
the floor of the storage compartment or 


When WATER 


raised off the floor to allow for cleaning 


underneath it with a brush 
4.43 DRAINS: Drains from the 
AGE COMPARTMENT shal! 
than 1 in. standard pipe size 
4431 Drains from SYRUP RAILS shall 


be not less 


not be less than 4 in. standard pipe | 
size 
4432 DRIP PLATES: Shall be drained 


into syrup rail or directly into fountain 
drainage system 
444 SLIDING DRAINBOARDS: A slid- 
ing drainboard shall not be installed 
over a food compartment unless such 
drainboard is constructed in such a man- 
ner as to prevent seepage or overflow 
of water or other foreign material into 
the food compartment which it is de- 
signed to protect 

445 DISTANCE OFF FLOOR: All units 
shall be built a minimum 
the floor 

4451 KICK PLATES: If 
are provided, they 
that they can be readily removed or 
opened to permit access to the space 
beneath the unit for inspection, servicing, 
and cleaning 

446 LEGS AND FEET 
ficiently rigid to provide support with 
a minimum of cross bracing, and so 
fastened to the body of the equipment 
and so shaped at floor contacts as to 
prevent the accumulation of dirt and the 
harborage of vermin. All hollow sections 


kick 
shall be built so 


Shall be suf 


shall be sealed. Where such lege and 
feet are made adjustable, they Shall be 
of simple design, free from embellish- 
ments 

NEW 7 4 

-_ 
HEAVY-DUTY 
DRIER-FILTER 


THE MOST 
EFFICIENT EVER MADE! 


Now 100% improved — and 100% 
foolproof with new fiberglas depth 
filter for increased filtering ca- 
pacity — and new MOLDED Rem- 
cal ing agent for increased 
moisture-absorbing capacity and 
improved efficiency. Also with 
silica gel. Capacities 1-1/2 thru 
Stons. Send for descriptive folder. 


* 
STOR- 


of 6 in. off | 


plates | 


REMCO INCORPORATED 


ZELIENOPLE, PA 


Lee Distributing Opens 
New Quarters In Buffalo 


BUFFALO. -Lee Distributing Co., 
appliance wholesaler, has opened its 
new offices, display rooms, and ware- 
house at Washington and Virginia 
atreets. 

The new main display room, con- 
taining 6,000 sq. ft. of floor space, 
features a complete modern kitchen 
along with various types of appli- 
ances. 

The order department and recep- 
tion desk are located at the main 
entrance on the display floor. A spe- 
cial auditorium and stage, located 
at the rear of the display floor, pro- 
vide complete. facilities for dealer 
and sales meetings, as well as sales 
demonstrations 


THE FAMILY’S 
PREFERENCE EVERYWHERE 
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1% 
plates positioned and sedapted. when the 
ywer * relieed substantially to prevent 
flow of air t ¢ from the ende of the 
ve underiying the wer plate while 
permitting accom | euch space throug? 
. 
| oa 
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— 
: 4 e 
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Right now all of us are subject 
we're Democrats, Republicans, or I 


trving te contigs us 

What are the real issues? He 
What do we. a enlightenedly 
This book, written by a friend o 
to these questjons Entertainingly 
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Tanntele Ddsrpre 
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PROCUREMENT 


wing is «@ liet 


ated | s Government 


INFORMATION 


of proposed procurements iasued by the 
procurement 
led and made available daily on a free pick-up basis 


This 


offices 


GENERAL SERVICES ADMINISTRATION 


Business Service Center, 
KRegiee 5, 119 Seuth Clark St, 


General Services Administration. 
Chicage, Iilineis 


Refrigerators: household. gas 3 a CHD- 1062 10-6-52 
bidders may obtain « lete bid seta by a request 
te the _pasuhestag office under whieh the purchase is listed in electrically 2% «a CHD-1082 10-6-52 
thie | we to identify completely the bid invitation operated, Fed. Spe AA-R 
y crea n ling in iT request the item description, the 211C & AA-E-211B 
n ' r reference number and the opening date Refrigerators unmercial 2 CHD-10382 10-6-52 
T * : Alling iu" est. For reasons of V.A. Spex VA-M-430K 
' my ‘ me are normal neluded with the bid Jated May 1951 
nvitations unless the specification js a new one First time y operated 4 ea CHD 16-6 
bidders on @ par iia ter should request a copy of applicable 2 coolers 29 ©a CHD 10-17 r4 
specifications and drawings at | « the request for a bid fed. spec OO-C-00646B * 
" vs) 
it i not necessary to refer svlely to the issuing office for t. & DEPARTMENT OF COMMERCE 
additional data on a« bid invitation issued by any of the follow- : 
ing |t Ss. Army Ordnance Offices’ Ordnance Tank Automotive Precurement Section, National Bureau of Standards, Conn 
Center. Detroit Areenal, Frankford Arsenal. Picatinny Arsenal Ave. & Van News St. N , Washington 15. D. ¢ 
Faritar Arsenal tock Island Arsenal Springfield Armory Couplings, brass, mueller WC 96 ©a B2-2196-53 10-3-52 
fat al Watervliet Arsenal wnplete informa equal 
listed by any of those offices alone can be wrought yer tk 36 ea B2-2196-53 10-3-52 
rdnan District Office nearest you Ite ad- mueller WE oo 
nearest Department of Commerce Field ial 
rdnance District Office for information 41) streets copper 24 es $2-2196-53 10-38-52 
i hase uniess if is sted by one of the above-named ht 
iff : Ordnance District Offices de net have information on 9) degree muel 36 +a 2-21%6-53 10-23-42 
any other purchases 43 or equal 
Invitations ¢ Bids numbers will be followed by the letter Procurement Branch, Civil Aeronautics Administration, 
KB Requests for proposals or quotations will be indicated in 145 Nerth Wabash Ave., Chicago 1, Illinois 
this jumn by the letter Q w. if numbered, the number Ret placement type air filters 3185 ea 33-240 10-22-52 
- ' followed by the letter YQ ur t dustop filter 
un siass mfd. by Owens 
DEPARTMENT OF DEFENSE Corning Fiberglas Corp 
beacriptie Quantity Invitation Opening a Soe 
Description a Ne en Chief, Procurement Branch, Civil Acronautics Administration, 
wo] ngyaag = N.E., & a 5, Georgia 
me ag Paginerr, Walla Walla District, Corps of Engineers, Filter, air, replacement or 4070 «a 23-74 10-1325 
all alla, Washia nde aoe ~ =. ae 
Cold sue building complete Job ENG 53-18R 28 Oct 52 throwaway impingement typ 
Murray of shi «, Washington, DD. ¢ . - — i. . 
re nips, Washington, 0. ¢ ae wane U.S. DEPARTMENT OF JUSTICE 
refrigeration tom capacity Procurement Seaticn, Department of Justice, 
“0 ‘ phase 60 le Washin 54 D 
od MIL.-R-16743-A Water refr 4, unit. osear 1 ea T7056 10-6-52 
Chieage uartermaster Depot, Quartermaster Purchasing fisher ZIC-3 or equal 
Division, Chicage, vnote . 
Condensing units a led 125 ea 13-275 13 Oct 52 Ut. S. DEPARTMENT OF AGRICULTURE 
Warner Robins Air Materiel Ares, Keobins Air Foree Base, Ga. Director, Grain Branch, Feedustion and Marketing, Administra- 
Reha tation of Air Con (08-60%-53 ® Oct 52 tien, United States Depart of Agriculture, Keom 3081, 
1 ning and Refris stion 13-B) Seuth Bidg., Washington 25, ». & 
Equipment at Robins A Exhaust or blower fan approx GR-238 10-3-52 
Por Re Ga assemblies. (72 operated 124 
Officer ta Charge, Navy Purchasing Office, Washington, D. ¢ by electric motors; 52 by 
Pum pe frigeration ndenaeer ah 6172-8 29 Oct 42 gasoline engines) 
cireulating 14a i” «pr 
fre, 24) kpm. with motors and CONTRACTS AWARDED THROUGH SEPT. 29 
— m arte a fleation General Stores Supply Office, 700 Rebbins Ave., Philadelphia 11, 


Purchasing and Contracting Office, 
California 


Mather Air Force Base, 


Pennsy ivania 
Portable 
Broadway 


Fans 


axiel 


10 


ea., $43.325.—Joy Mfg. Co... 338 


Ss 


New Philadelphia. Ohio 
Invitation fur Bid Band Requests for Proposal /Q/ are dis Corps of Engineers, U. S. Army, Nashville District, 303 Federal 
t listed in the Bidders List maintained by the Office Building, Nashville, Tennessee 
ete bid set is i e fo a iad 
a ‘ pieders at “the ate Re i —y ‘ onstruc tion of ‘ old Storage and Meat Cutting Building Job 
coaine geen of ¢ have Gatielte $142.200.-W. F. Holt & Sons, Inc., Nashville ennessee 
, laseroom for fot (4-612 13 Oct 52 pn Quartermaster Depot, Qu Tapehesing Division, 
low pressur altitude 53-6) 1n19 est Pershing Rd., Chicago 9, Ilin 
hamber at Math Air F 


lowure lids for an access opening in the 
top f «a refrigerated food cabinet and 
wherein the lids require frequent separa 
tion ff ning omprising a pair of 
horizentally-aligned lids supported when 
in logur position in side-by-side rela 
thor ond having adjacent parallel side 
edge nh substantially abutting relation 
ar longated hollow hinge holder extend 
ng act each of the top surfaces of said 
lids along tt sdjacent side edges there 
f id hinge holders providing sub 
stantially enclosed recesses extending in 
generally parallel alignment with each 


ther and’ having restricted lengthwine 
alot ' upper nner edges thereof 
and spe 1 abov the lids providing a« 
ens t sid recesses, both said recesses 
and said lots being open at the same 
end t permit the insertion and with 
drawal of a hinge member and an elon 
gated flexible hinge member composed 
of a material having the characteristics 
f rubber and providing a central flexing 
portion extending between said hinge 
holder und having its edge portions ex 
tending through said siots and into said 
recesses, said ige portions being en 
larged and substantially filling said re 
ceases ¢t prevent said edges from being 
pu i through said alota, the central flex 
ing portion of said hinge member being 
bowed outwardly and thereby spaced from 
the top surfaces of said iids to facilitate 
the tneertion and removal of said hinge 
member by grasping an end of the cen 
tra flexing portion the enlarged edge 
por na f said hinge member being 
freely slidable within said recesses when * 
the lids are in closed position and said 
hinge t# in ite unflexed condition and fric 
thonma engaging the walla of said re 

aa when said ds are opened, whereby 
caid hinge member an be easily removed 
throwah the pen ends of said slots and 
recesses for the purpose of separating said 
lide t facilitate cleaning thereof. while 
said t are prevented from shifting 
laterally with reapect to each other when 
ypened by the frictional engagement of 
the niarged end portions with the walls 
f the recesses 


Birmingham Firm Named 
By Norge as Distributor 


CHICAGO 
Distributors, 
as exclusive 
apphances§ in 


Appointment of Dixie 
Inc., Birmingham, Ala., 
distributor for Norge 
that area was an- 
nounced recently by H. L. (Red) 
Clary, vice president in charge of 
sales of the Norge Div., Borg-Warner 
Corp 

Murray C. White, Jr. is president 
of Dixie Distributors. Other officers 
are Ashley Chambers, vice president 
and general manager; John L. Casey, 


Jr., secretary; Frank 8S. White, Jr., 
treasurer; and Herbert Davey, gen- 
eral sales manager 


53-118 
c Marion 


Thomas In Westinghouse 
Post at E. Springfield 


EAST SPRINGFIELD, 
John H. Thomas, manager of the 
Homewood Mfg. and Repair Plant 
of Westinghouse Electric Corp., Pitts- 
burgh, has been appointed manager 
of manufacturing at the firm's East 
Springfield plant, it was announced 
by C. B. Dick, plant manager 

Thomas started with Westinghouse 
in the shop in 1922. In 1927 he 
graduated from the company’s ap- 
prenticeship tool making course and 
became foreman of the tool making 
department at the East Pittsburgh, 
Pa. plant 

During World War II, he was 
superintendent of the Westinghouse 
Naval Ordnance Plant in Louisville, 
Ky., the post he held before his ap- 
pointment as manager of the Home- 
wood plant. 


Holland Co. Opens Dallas Branch 


DALLAS. —Lee Holland Co. of Fort 
Worth has established a sales office 
and warehouse in Dallas at 2504 S$ 
Ervay, with Ted Bridges as manager. 

The company is distributor for 
American Kitchens equipment, Quick 
Freeze freezers, Holland coolers, at- 
tic fans, etc 


Mass 


B Condensing units 
Division 


S54 ea 


299 Joseph St.. Marion. Ohio 


Admiral Ups Prices 5% 
On Some TV Receivers 


CHICAGO 


$159 a6. Tecumseh Products 


Higher production and 


materials costs have caused a price 


increase of approximately 5% 


on 


some Admiral television consoles and 


combinations, W. C. Johnson, vice- 
president-sales, announced. The in- 
crease is effective immediately. 


CHIEF 
ENGINEER 


Rapidly expanding 
Manufaciurer of 
industrial 


National 
commercial and 
refrigeration product 
has opening for Chief Engineer to 
head of 


responsibility 


Engineering Division 


Full 
Design. 


Corporation. 
Production 
Engineering, Test Laboratory, Ex- 
perimental and Inspection. This 
is a high-level management posi- 
tion. 
Replie- 
send 


for Product 


strietly confidential. 


resume to: 
Box 1097, Air Conditioning & 
Refrigeration News 


Subscribe Now 


Receive the greatest trade paper in the Industry 
Conprriontnc & Rerriceration News. Published every week. 
Brings you latest news and vital information on household 
refrigeration, commercial refrigeration, air conditioning, 
home freezers; manufacturing, distributing, retailing, servic- 
ing. and contracting. Only $5 per year, 52 


AIR 


issues. 


Fill in coupon and mail today 


r---— 


AIR CONDITIONING & REFRIGERATION NEWS 
450 West Fort Street, Detroit 26, Michigan 

Gentlemen: Send the NEWS for one year. 

(1 $5 enclosed [] Bill me [) Bill the company 
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AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 6, 1952 


10—Proper Location of 
Controls Is Essential 


Location of the limit or fan con- 
trol is vital to a warm air heating 
plant's proper operation 

Don’t 

(1) locate control elements where 
they are pocketed and cannot feel the 
flow of warm air through the furn- 
ace; 

(2) install the control directly 
under a humidifier--water may drip 
onto the element; 


(3) place the control where baffles 
or other obstructions in the furnace 
will prevent circulated warm air 
from reaching the elements; 

(4) install the control where it 
feels the intense heat of the heat ex- 
changer of the furnace, or where it 
will be affected by radiant heat. 

Do: 

(1) follow a furnace manufactur- 
er’s direction for installation of con- 
trols; 

(Do not change the manufacturer's 
instructions when installing controls 
on a complete furnace unit. The con- 
trol location has been engineered by 
the furnace manufacturer and is ap- 
proved by the American Gas Asso- 
ciation. Changing the location will 
void the association's listing and may 
also cause the job to operate impro- 
perly.) 

(2) when the control location is 
left up to you, install the sensitive 
elements where they feel the tem- 
perature of the air that will be de- 
livered to the building; 

(3) make sure that filters in a 
forced warm air system are clean. 
Dirty filters will prevent air circu- 
lation and will cause the heat to 
bottle up in the furnace. The limit 
control will cause the furnace burner 
to short cycle; 

(4) keep blower and motor bear- 
ings properly oiled and blower belts 
at the proper tension. Hard running 
bearings increase the power con- 
sumed by the motor. The excess cur- 
rent demanded may affect the con- 
trols contacts. 


LIMIT AND CIRCULATOR 
CONTROL LOCATION 
Consider the following when in- 
stalling controls on a hot water 
boiler for limit or circulator opera- 

tion. 

Don’t: 

(1) install the control on a riser 
directly below a flow valve. The flow 
valve shuts off circulation of the 


© 
Quiz fer a 
PROMOTION MAN 


Do you have ideas? 


Do you like to follow through on 
factory developed promotion 
campoigns . . . to moke sure 
they produce? 


Do you get a bang out of seeing 
the customers come in to buy 


Do you like people just on gen- 
eral principles? 


Hove you had successful pro- 
motion experience? 

Do you have successful appli- 
ance experience? 

Can you sell distributors on a 
program and get it under way? 
Are you between 24 ond 32? 


Will $5,000 cover your sclory 
needs while you demonstrate 
that you're worth more? 


Would you like to join one of 


O OOOOUOU UU 


with factory & district executives? 


If you can answer “Yes’’ to at least 7 
of these questions, including the second 
one, we'd like to hear from you. Send 
a resume of your experience, and a state- 
ment of what you think you could do 
for us, and in what part of the country 
you would pret er to locate. Address re- 
ply: Box 4098, care of this publication. 


*« * 


Gas Heating Controls 


By Service Information Division, 
White-Rodgers Electric Co. 


— —_——# 


boiler water unless the circulator is 
running; 

(2) install the element of the con- 
trol in a pipe T in such a manner 
that the element can't “feel” the free 
circulation of the water inside the 
pipe. 
(3) locate the control in a dead 
spot in the boiler. Carefully check 
the boiler under heat and select a 
location where the control can feel 
the temperature of the water being 
delivered by the boiler to the piping 
and radiation; 

(4) install a control so that the 
element touches the surface of the 
boiler directly opposite the combus- 
tion chamber. The heat transmitted 
from the combustion directly through 
the metal of the boiler to the con- 
trol causes the control to feel a 
“false temperature; 

(5) depend on boiler thermom- 
eters for a comparison of accuracy 
with a control. The thermometer may 
be inaccurate. Also, if it is located 
several inches from the control, both 
the control and the thermometer may 
not be feeling the same boiler water 
temperature. 

There is often stratification or 
paths of circulation in boilers that 
create temperature differences. 

Do install the control where it can 
feel the temperature of the water in 
the boiler that will be delivered to 
the building. 


LOCATING PRESSURE CONTROLS 


Here are some points to remember 
when installing a pressure control on 
a boiler. 

Don't: 

(1) place any type of shut-off 
valve between the control and the 
boiler; 

(2) install a pressure control 
without using a siphon, commonly 
called a “pig tail.” 

Do: 

(1) place the control where it can 
feel the pressure developed in the 
boiler; 

(2) avoid any location where 
sludge caused by boiler’s priming, 
due to dirty water, can cause dirt to 
block off the line carrying pressure 
to the control. 


Sink Boring Tool Is One 
Of New Aids for Selling 
G-E Garbage Disposers 


LOUISVILLE, Ky. — Three new 
sales aids designed for the merchan- 
dising of G-E garbage disposers are 
now being made available to dealers 
through General Electric major ap- 
pliance distributors. 

One of these, a new sink boring 
tool, reportedly makes it possible to 
adapt any enameled cast iron sink for 
the installation of a garbage disposer, 
with the entire operation taking less 
than 15 minutes. 

Used as an accessory to a standard 
4g-inch power drill, this new instru- 
ment can speedily enlarge drain 
openings of less than the required 3'4 
in., without reaming, grinding, or 
necessitating the use of bulky or 
heavy equipment, G-E said. 

The unit is lightweight and com- 
pact and comes packed in a metal 
kit box with carrying handle. The 
tool will be stocked by distributors 


| who will sell or rent it to qualified 


plumbers or dealers for the installa- 
tion of G-E garbage disposers. 

Another sales aid is a garbage dis- 
posal unit with the housing cut away 
to show inside features and method 
of operation. Suggested uses for the 
new model are as a display, in sales 
presentations, in customer demon- 
strations, and for sales and service 
training. 

The cut-away model is priced at 
$79.95, delivered cost; for carry- 
ing, a simulated leather case with 
chrome-plated hardware is available 
at $15. 

The third promotional item is a 
pedestal floor and window display 
stand on which G-E garbage disposers 
can be mounted. Made of extra- 
strong corrugated cardboard, the unit 
is 18 in. high and 1 ft. square. It is 
finished in red and blue on a gray 
background and carries short sales 
messages on each side. The stands 
are priced at $1.50 each. 


Cory and Fresh’nd-Aire 
Sales Forces Consolidated 


CHICAGO...J. W. Alsdorf, presi- 
dent of Cory Corp., manufacturer of 
Cory, Fresh'nd-Aire, and Nicro house- 
hold appliances, has announced plans 
for the immediate consolidation of 
the Cory and Fresh'nd-Aire national 
sales organizations 

The sales of Fresh'nd-Aire air 
treatment. products were previously 
handied through manufacturer sales 
representatives. In the future all 
Fresh'nd-Aire products will be sold 
by the Cory full-time national field 
selling organization 

“The consolidation,” according to 
Alsdorf, “was prompted not as a re- 
flection of activities of any previous 
action by sales representatives, who 
handled Fresh'nd-Aire——-but because 
the recent expansion of the Fresh'nd- 
Aire line and entry of the company 
into the field of air conditioning and 
dehumidification requires the atten- 
tion of full time employes. 

“The Cory organization already 
consists of five separate sales divi- 
sions and approximately 50 men 
covering U. 8. territories.” 


$5,000 Appropriation Set 
For Hospital Conditioning 


SARASOTA, Fla. — A $5,000 ap- 
propriation to improve air condition- 
ing facilities in the operating rooms 
of Municipal hospital, was approved 
recently by the City Commission. 

The commission acted favorably 
on a request from 13 doctors and 
voted to spend the money from the 
hospital trust fund. City Manager 
Kenneth Thompson reported that the 
$5,000 would be used to carry out 
an engineer's recommendations and 
that the equipment purchased would 
be used in the proposed county hos- 
pital. 


New Ohio Firm Takes on 
Servel Air Conditioner 


COLUMBUS, Ohio--Gas Cooling & 
Heating Corp. has been formed here 
to distribute Servel all-year residen- 
tial and commercial air conditioning 
equipment in 26 central and southern 
Ohio counties, it was announced by 
Frederick A. Shuler, president of the 
new firm. 


Located at 700 E. Broadstreet, the | 


corporation will offer complete engi- 


neering services to established 
dealers. 
Servel equipment was formerly 


distributed by Ohio Fuel Gas Co. 


‘RK’ Unit Cools Offices, 
Helps Ventilate Factory 


LONG ISLAND CITY, N. Y.- 
Packaged central station equipment 
is being used to air condition admin- 
istrative and engineering offices and 
assist in ventilation of the main fac- 
tory area in an electronics plant 
here, it is reported by George Cort, 
of Cort Mechanical Corp., who re- 
cently completed the installation for 
Mark Simpson Mfg. Co. 

A UsAirco 15-ton “Refrigerated 
Kooler-Aire” unit, which contains in 
a single casing all of the elements of 
a central air conditioning plant, in- 
cluding evaporative condenser, has 
been placed in the factory section of 
the one-story building, according to 
Cort. An extensive system of duct- 
work for supply and return air con- 
nects to eight offices and a group of 
soundproof audio testing rooms. 

Evaporative condenser air, drawn 
directly from the factory area, sup- 
plements the ventilation provided by 
five 10,000 c.f.m. roof exhausters. 
Fresh air and condenser discharge 
are taken directly through the roof. 


Smith Distribution Post 
Goes to J. H. Brinker 


MILWAUKEE--J. H. Brinker has 
been appointed assistant executive 
in charge of distribution at A. O. 
Smith Corp. here. Brinker was for- 
merly general sales manager for 
Smith's southwest district, with head- 
quarters at Houston. 

He will “coordinate all matters re- 
lated to distribution of our products,” 
according to L. B. Smith, president 
of the company. He also will provide 
general management service and di- 
rection to the manufacturing divi- 
sons in the distribution and market- 
ing field. 


| refrigeration, 


Air Conditioning Instolled 
In 4 Operating Rooms 


WILKES-BARRE, Pa.-Air condi- 
tioning units have been installed in 
five rooms of Nesbitt Memorial hos- 
pital, Kingston, at a cost of $12,000, 
making it the first local hospital with 
an extensive cooling system. 

David G. Sayes, administrator, 
tor, states that the conditioning units 
have been installed in four operating 
rooms and the lobby 

Installation of the units will reduce 
the hazard of explosion in operating 
rooms, Sayes asserted, by permitting 
a complete change of fresh air in 
the operating rooms at all times, The 
machinery for operation of the air 
conditioning system is located in the 
basement, but control is directed 
from the operating rooms 

Plans for the installation of the 
air conditioning units were approved 
at a recent meeting of the board of 
directors. 

Only other known institution in 
Luzerne county that has an air con- 
ditioned operating room is the Mercy 
hospital, which has such a room in 
its basement. 

Units were set up in the hospital 
by the Carrier Corp. and the Power 


Engineering Corp. 
e— ; 


Discussing 
Foreign Affairs 


Lert TO RIGHT 
Kroch, Brunner LPG dis 
tributor, Brussels, Belgium, 
Jack Karl, Brunner expor! 
deportment; FF. C. Howk 
Brunner vice president in 
cherge of wiles, A G 
Zumbrun, Gruener pres! 
dent reviewing lotest LPG 
brochure. 


Emeric 


Belgian LPG Distributor 
Visits Brunner Factory 


UTICA, N. Y.-— Arriving in the 
United States on the new American 
liner United States on her maiden 
western voyage, Emmerich Kroch, 
president and general manager of 
the Protane Corp. of Brussels, 
Belgium, visited the Brunner Mfg 
Co. here recently 

Kroch is Brunner's distributor of 
liquefied petroleum bulk station trans- 
fer pumps and units in Beigium and 
Luxembourg 

He is a consulting engineer to a 
large group of Belgian equipment 
manufacturers and has designed and 
built many plants where LPG is pro- 
duced, stored, transported, and used. 
He offers complete engineering as 
well as sales service to his customers. 

The use of LPG equipment in 
western Europe is broadening, re- 
ports Kroch. During the past few 
months, the industrial use of lique- 
fied gas has taken shape and the 
outlook is good for a greater activity 
in this field, he said. 

In addition to Brunner LPG gas 
units, Kroch also handles Rego equip- 
ment manufactured by the Bastian 
Blessing Co. and their European as- 
sociates 


CLASSIFIED ADVERTISING | 


RATES for 
per insertion 
word over 3) 

RATES for all other classifications $7.50 
per insertion Limit 50 words. I5¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


‘Positions Wanted" $5.00 
Limit 50 words, 10¢ per 


TOPNOTCH SALESMAN. Available now 
Thoroughly experienced air conditioning, 
heating. Specialist in com- 
mercial and residential work. Last three 
years general sales manager of metro- 
politan midwest distributor-contractor air 
conditioning firm. Can estimate and sell 
all types of air conditioning work and 
supervise construction details. Will re- 
locate in Florida with manufacturer, dis- 
tributor or contractor. University gradu- 
ate, age 34, married, two children. Reply 
BOX 4101, Air Conditioning & Refrigera- 
tion News. 


POSITIONS AVAILABLE 


SERVICEMEN: EXPERIENCED, commer- 
cial refrigeration and air conditioning, to 
service equipment in northern New Jersey 
super markets, permanent employment, 
good salary and excellent working con- 
ditions. Give experience, references, etc. 
when answerirg. AMERICAN STORES 
COMPANY, BOX 36, Pinebrook, New 
Jersey. 


ENGINEER. MIDWEST manufacturer of 
contract products and hermetic refrigera- 
tion and air conditioner systems has posi- 
tion available for Product Development — 
and Laboratory Assistant. This is an 
excellent opportunity in refrigeration en- 
gineering work. Write giving full quali- 
fications and background. BOX 4092, Air 
Conditioning & Refrigeration News 


MAJOR MANUFACTURER with district 
sales office in Oklahoma City, requires 
the services of a sales manager qualified 
to assume responsibility of district op- 
erations. Must have some knowledge of 
mechanical refrigeration. Please state your 
qualifications in your first letter, with a 
picture if possible. All replies will be held 
in strict confidence until such time as an 
interview can be arranged. BOX 40%, Air 
Conditioning & Refrigeration News. 
ENGINEER—EXPERIENCED with de- | 
sign, test and dehydration of small win- 
dow units. Excellent starting salary. This 
is a long range program and unusual 
opportunity for the right man with a 
leading manufacturing company located 
in New York City. Write full details. 
BOX 4099. Air Conditioning & Refrigera- 
tion News 

PURCHASING AGENT. Leading manu- 
facturer. located in New York City, has 
unusual opportunity for a man experi- 
enced with small window units. Excellent 
starting salary, long range program. Write 
full details. BOX 4100, Air Conditioning 
& Refrigeration News 


CARRIER DISTRIBUTOR 


in south de- 


sires experienced sales engineer to sell, 


| refrigeration has 


| laboratory 
| established manufacturing concern located 
| im the 
| strictest confidence. Write now giving de- 


engineer and follow through to comple- 
tion, jobs up to fifty tons. Good oppor- 
tunity for industrious man. Liberal com 
mission offered. Write, giving full de 
tails of education and past 


experience, 
business and character references ete. to 
BOX 4102, Air Conditioning & Refrig 
eration News 


GENERAL SERVICE manager. Manufac- 
turer of home freezers and commercial 
important opening for 
an experienced service manager to head 
up national service and replacement parts 
set-up. Excellent opportunity for right 
man. BOX 4108. Air Conditioning & Re 
frigeration News 


WANTED REFRIGERATING engineer 
3 to 3% with wide experience and educa- 
tional background in refrigeration. Ability 
to assume responsibility and handle all 
phases of refrigeration including testing 
Real opportunity with well 
midwest 


Applications held in 


tailea. BOX 4104, Air Conditioning & Re- 


| frigeration News 


FEW HUNDRED 1950, 6 cu. ft. used 
household refrigerators all in good con- 
dition. Write for prices MANN REFRIG- 
ERATION SUPPLY CO., 40 Lafayette 
St.. New York 3, New York. 


BRAND NEW 1952 frozen food merchan- 


| disers original crates. Model FDSISA, 18 


cu. ft. thermopane doors; ultra modern 
superstructure; Kelvinator unit, 5-year 
warranty. Factory list $733.50, your cost 


$371.00. Order immediately; send for ii- 
lustrations MANN REFRIGERATION 
SUPPLY CO., 440 Lafayette Street, New 


York 3, N. ¥ 
FOR SALE: Stainless steel %” Tubing. 


6007 in 6 Rolls 35 per foot. NORTH- 
LAND REFRIGERATION SALES ©O 
1825 8. Kedzie Ave. Chicago 23, Illinois 


ATTENTION SERVICEMEN.-Send for our 
new catalog-—on controls, valves, relays 
brass fittings, V-belts—hermetic and open 
type units. All new merchandise at great 
savings up to 50%; sold on money 
guarantee. WALTER W. STARR 
FRIGERATION, 2833 Lincoln Ave. 
cago 13, Illinois. . 


USED EQUIPMENT for sale. One York 
#125 & one 


York 288 evp. conds, One 
Amer. Blow. #4% AHS Fan. Two Amer 
Blow. #5 AHS Fan. Two 42° x i” & 
four 6) x 24°. 4 Row 4 Fin/inch DE coils 


Write offer or inquiry to: UNITED CLAY 
PRODUCTS COMPANY, 2065 V St.. N_E.. 
Washington 18, D. C.. Phone LAwrence 
6-7000 

BQUIPMENT WANTED 
WE WILL purchase over 1000 items in 


surplus refrigeration equipment and 
allied materials, compressors motors 
coils & blowers, controls, valves, dryers 


ete. Can be discontinued 
unused condition. State quantity & par- 
ticulars and price, prompt attention will 
be given. R. & R. BQUIPMENT COM- 
PANY, 2724 Third Ave.. Bronx, N.Y 


or obsolete in 
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Frigidaire Line -- 


(Concluded from Page 1, Column 3) 
crushed and shaved ice in applica- 
tions where rapid cooling is required 

The newly-engineered sealed com- 
pressors will be available in 26 
models, from ‘,-hp. to 7%%-hp. They 
are reciprocating compressors, such 
as will be used in the new residential 
air conditioning units, while the 
“Meter-Misers” used in Frigidaire’s 
refrigerators are of the rotary type, 
W. F. Switzer, the civision’s com- 
mercial and air conditioning sales 
manager explained 

The three-day meeting was held 


at the auditorium in Frigidaire’s 
Moraine City plant. In addition to 
seeing new product lines, the men 


reviewed Frigidaire sales and adver- 
tising plans for the fall and winter 

Frigidaire is broadening its line of 
% and 1-hp. room air conditioners 
to include a completely new ',-hp 
unit and a %-hp. unit that features 
two separate compressors. It was ex- 
plained that by thus expanding the 
line, Frigidaire would have a window 
unit to air condition any size room 
properly 

The new drinking water cooler is 
a bottle-type model with a refrig- 
erated compartment providing two 
ice cube trays and storage space for 
36 6-oz. bottles, or other items such 
as candy, sandwiches, or biologicals 

In the commercial cabinet field 
Frigidaire introduced a new double- 
lid ice cream cabinet and a 17-cu. ft. 
sliding glass top zero self-server for 
storage and merchandising of frozen 
foods, frozen juices, and ice cream. 

Visiting sales representatives took 
escorted trips through both the 
Dayton and Moraine City plants, ob- 
serving Frigidaire's engineering, test- 
ing, and expanded manufacturing 
facilities 

Other meetings will be held in each 
of Frigidaire’s 44 sales districts for 
dealers and salesmen. 


Fourth Quarter Boosts 
Nash-Kelvinator Corp.'s 
Earnings for Fiscal Year 


DETROIT Nash-Kelvinator Corp.'s 
earnings for the fiscal year ended 
Sept. 30, 1952 will be measurably 
aided by fourth-quarter results de- 
spite a shutdown for several weeks 
of both Nash and Kelvinator produc- 
tion because of the steel strike, 
George W. Mason, president, told 
stockholders recently. 

The corporation had previously re- 
ported net earnings of $8,744,829, or 
$2.01 per share, for the nine months 
ended June 30. 

In a letter accompanying the 
corporation's 46th consecutive quar- 
terly dividend check, Mason said the 
management views the coming fiscal 
year with greater optimism than has 
been possible for some time. 

This confidence is based upon the 
enthusiastic public acceptance of the 
latest Nash models and gradual im- 
provement for several months in the 
inventory position of the household 
appliance industry, he stated. 

Approximately 1,000 men are now 
engaged in initial manufacture of 
parts for the R-2800 Pratt & Whitney 
airplane engine which is to be manu- 
factured in the corporation's four 
main plants at Kenosha, Milwaukee, 
Grand Rapids, and Detroit, the let- 
ter said. Assembly and testing of 
these engines is to begin at Kenosha 
during the coming quarter. 


. 

D. A. Hargrave Appointed 
$ | f « > ' E . 

MINNEAPOLIS -- Schaefer, Inc. 
has announced the appointment of 
D. A. “Red” Hargrave as chief engi- 

neer. 

ie ‘hy He was previ- 
. ously freezer prod- 
uct engineer of 
Deepfreeze Appli- 
ance Div. for six 
and a half years. 
He spent six years 
in the U. S. Navy, 
where, as a marine 
engineer, he super- 
vised the estab- 
lishment of refrig- 
eration schools. 

Hargrave will 


D. A. Hargrave 
be responsible for design, tooling, and 
quality control on the firm's full line 
of commercial ice cream and frozen 


food cabinets as well 
Way” home freezers. 


as “Pak-A- 


Dairy Show-- 


(Concluded from Page 1, Column 4/ 
some time await developments. No 
decision will be arrived at without 
considering every important factor 
that pertains.” 

DISA officials said that unverified 
attendance records showed that more 
than 27,000 persons, all directly con- 
nected with the dairy industries, par- 
ticipated in the show or were ad- 
mitted as qualified visitors. 

O. E. Reed, chief of the bureau of 
dairy industry of the U. 8. Depart- 
ment of Agriculture, commenting on 
the significance of the exposition, 
asserted that the dairy industry must 
mechanize all down the line 

Not only is the demand for dairy 
products increasing, he said, but 
there are now 4,000,000 fewer cows 
to supply that demand. 

“We need more and better cows, 
of course,” he said, “but it is not a 
simple matter of the farmer buying 
more cows or breeding better milk 
producers, although those are im- 
portant factors. 

“The No. 1 problem for the farmer 
is getting help to care for the cows 
he has and to enable him to increase 
his herds . 

“In order to attract labor to the 
farm and keep our young men in- 
terested, we must do something to 
cut down on the long hours and to 
make the work less physically wear- 
ing. 

“This means mechanization in 
every way possible-—-more machines 
for milking, more machines for clean- 
ing barns, conveyors for bringing in 
feed and for carrying out refuse, 
plenty of running water, good light 
anything which will lighten the daily 
burden. Unfortunately you can't turn 
off the cow's faucets on Friday 
night.” 

Advances in milk handling on the 
farm are already having their effect, 
he declared. 

“I refer to tank pickup from the 
farm, the increased use of refriger- 
ated units for cooling milk on the 
farm, the installation of piping sys- 
tems which carry the milk directly 
from the milking machines to the 


LEADING 


storage or pickup tanks, the develop- | 


ment of milking parlors, easier clean- 
ing techniques. 
“These are only a few of the labor 


saving devices which may solve the | 


farm labor problem.” 


No. Carolina Officials 
Seek Conditioning for 
Government Buildings 


RALEIGH, N. 
taking cognizance of an extended 


C.—State officials, | 


heat wave, have begun a drive to | 


get air conditioning for the state's 
office buildings here-—at a cost esti- 
mated at from 
million. 


$10 million to $12 | 


Council of State, meeting in Gov. | 


Kerr Scott's air conditioned office, 
voted to install window air condi- 
tioners in other offices in the capitol, 
and in the offices of the 
treasurer, secretary of state, 
state auditor. 

Informed sources made known that 
the action was taken at the insist- 
ence 
Hodges, who was quoted as saying 
that the part of the state he came 
from, Asheville, “is air conditioned 
by nature, and it’s mighty rugged to 
work around here in this torrid 
weather.” 

As the council met, the tempera- 
ture outside had skyrocketed t6 105, 
tying an all-time record for Raleigh 
set only a few days before. 

“I want to see the state take ac- 
tion to provide air conditioning in its 
other offices here,” Treasurer Hodges 
declared. 

Meanwhile, George Cherry, super- 
intendent of state buildings and 
grounds, said he is recommending 
to the Advisory Budget Commission 
a long-range program to air condi- 
tion all of the state’s office buildings 
here and also the executive mansion. 
He estimated it would cost from 
$10,000,000 to $12,000,000. 

Cherry stated that a new State 
Board of Health building which is 


state | 
and | 


of State Treasurer Brandon | 


being advertised for construction in 
August, “is being planned so that it | 


can be air conditioned later at a low 

“Air conditioning in the summer 
is just as necessary as heating in the 
winter,” Cherry declared as he wiped 
beads of sweat from his face. “It 
would pay for itself in a few years 


because in weather like this, we are | 


losing two hours of work a day.” 


(Concluded from Page 1, Column 2) 


broad line of household appliances 
under the Kelvinator and Leonard 
brand names in plants in Detroit, 
Grand Rapids, and Peoria, including 
electric refrigerators, electric ranges, 
home freezers, and laundry equip- 
ment. In the commercial field it 
builds beverage coolers, frozen food 
merchandisers and commercial con- 
densing units, and for years has held 
a prominent position in ice cream 
cabinet manufacture. 
Nash-Kelvinator also markets a 
number of products built for it by 
other manufacturers, such as electric 
water heaters, water coolers, and de- 
humidifiers. More products are to be 
added to the line soon, Mason said. 
Prominent in the appliance field for 
years, Lawson joined Kelvinator in 


THE 
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Newly Elected NCRSA Officers, Directors 


* 


A WITTICISM by Irving Shelli (r.) of Chicago, newly elected president of the Notional 
Commercial Refrigerator Sales Associction, gets a hearty response from other new officers 
ond directors for the coming yeor, They ore (from i. to +.) Dudley Cawthon of Miomi, 
director; Donoid D. Denny of Dayton, director; George Wiedemer of Rochester, N. Y., 
treosurer; Poul Allen of Little Rock, director; and R. J. Wischusen of Jersey City, second vice 
President. New first vice president S. G. Taylor of Des Moines was not present for the picture. 


1939 as household sales manager and 
was made vice president in 1943. An 
engineering graduate of V.LP., he 
entered the appliance field with West- 
inghouse in 1919 after war service 
abroad, and was later general sales 
manager and vice president of the 
Day Fan Electric Co., and general 
sales manager of General Motors 
Radio Corp. He was household sales 
manager of Frigidaire from 1935 to 
1939. Active in industry affairs, Law- 
son is a former president of the 
NEMA. 


Opening 3rd Buffalo Store 


BUFFALO Household Outfitting 
Co., appliance dealer, will open its 
third store in the new Thruway Super 
Plaza about Oct. 15, according to 
Edwin B. Spangenthal, president. The 
new store will have 15,300 sq. ft. of 
floor space. 
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Harderfreez Expansion- - 


(Concluded from Page 1, Column 3) 
metal department and for the instal- 
lation of large hydraulic presses for 
the forming of cabinet parts 

Movement of the metal department 
into the new area will allow for an 
expansion and relocation of the weld- 
ing department and in turn the space 
presently occupied by offices will be 
added to a newly-equipped finishing 
department. The latter will be 
equipped with the latest metal clean- 
ing and finishing equipment. 


Wins School Contract 


LAS VEGAS, Nev.-Ace Plumbing 
& Heating, Inc. here was awarded 
the refrigeration, air conditioning, 
and plumbing contract on the new 
elementary school at Henderson, Nev. 


VEAR “ROUND 


BUSH... THE YEAR ‘ROUND LINE 


Autumn, winter, spring and summer, theres iBush unit to handle the 
heating or cooling requirements for product or comfort. Air Handling units 
and Comfort Conditioners to take the “dog” out of the summer days; Unit 
Coolers and Product Coolers, Evaporative Condensers and Cooling Towers 
for year ‘round use; water and steam coils, convectors, finned pipe radiation 
and baseboard convectors offer a fall and winter line for industrial and 
domestic heating; condensers, special coils and other heat transfer products 
all combine to offer the smart businessman a year ‘round profit line. 


Investigate this opportunity now by contacting the nearest Bush Represen- 
tative or write the factory direct. 


Complete catalogs containing valuable engineering 
data and specifications available upon request. 
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